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PRAISE SALEM WORK 
OF NATIONAL BOARD 


rd and Index System of Handling 
Confiagration Losses Put Into 
Immediate Effect. 


ALL COMPANIES CO-OPERATING. 


‘Stop Fraudulent Losses, Duplication of 
Claims and a General De- 
moralization. 


The National Board of Fire Under- 
writers is receiving many congratula- 
‘tions from companies because of the 
speedy manner in which it rushed to 
Salem equipment kept in storage for 
just such a calamity as the conflagra 
tion. The suggested system for the 
handling and payment of conflagration 
losses, drafted some time ago by a 
‘committee the chairman of which was 
|Frank Lock, United States manager vi 
(the Atlas, was immediately adopted 
by the companies Writing to the Na- 
tional Board the companies say that 
“they believe the system will stop dupli- 
‘ation of losses, fraudulent claims and 
‘will prevent demoralization which en- 
gues after a conflagration. 

E Board Lost No Time. 
' As soon as the National Board 
‘earned of the conflagration it sent to 
“companies a circular letter of advice, 
‘explaining the system to be followed 
‘and advising support of the same. A 
telegram was sent to C. M. Goddara, 
‘secretary of the New England Fire In- 
“surance Exchange, notifying him that 
‘the equipment prepared by the National 
‘Board for handling and paying losses 
was at the service of the committec 
on adjustment. Mr. Goddard wired 
Facceptance. Cabinets and cards, which 
'bad been held in storage for just such 
‘an event, were immediately shipped by 
“express to the headquarters of the 
General Adjustment Committee in the 
‘Salem Board of Trade. 
| The system carried into operation by 
“the National Boara is described in part 
as follows: 
' As soon as the clerk or messenger 
“of the National Board shall have ar- 
‘Tived at the scene of the conflagration 
"he will be prepared to help secure at 
“once convenient and centrally located 
‘Offices for the headquarters of the 
“General Adjustment Committee. As 
goon as there are a sufficient number 
'cf company representatives on the 
ground, the General Committee of Ada- 
'justment should be chosen with such 
“executive officers as may be necessary 
and the aforementioned National Board 
' Tepresentative, 
| Tecording system and supplies, can 
| ferve as secretary and office manager 
of the same for the time. 

This General Adjusting Committee 
Should decide upon and bulletin stated 
hours when they will be in session 


(Continued on page 12.) 
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SOLICITS BUSINESS 


Interesting Correspondence Between 
Company Officials and a Prospect 
is Made Public. 


SHARP QUESTIONS ARE ASKED. 


Literature and Letters are Referred to 
Post Office Department— 
Latter’s Comments. 


An unusually interesting light on the 
operations of the Postal Life Insurance 
Company of New York has been thrown 
by the correspondence between that 
Company and Francis H. Gross, wno 
resides at 22 Stephen Terrace, Irving- 
ton, N. J., an applicant for insurance, 
which correspondence has come into 
the possession of The Eastern Under- 
writer. 

Under date of March 26, 1914, Mr. 
Gross made an applicatior for insurance 
in the Pustal Life, after having seen 
their advertisement in one of the prom- 
inent weekly periodicals In acknowl- 
edging receipt of his letter the Com- 
pany wrote him stating that as re- 
quested they were sending him on ap- 
proval the policy designated by him 
which would give specific figures and 
values. Following the letter said: “At- 
tached to the policy you will find an 
‘illustration of low net cost’ which 
shows that from the standard premium 
stated in the policy there is a guaranteed 
allowance of $6.97 as 2 Commussion- 
Dividend corresponding to an agent’s 
first-year commission, less the moderate 
advertising charge, and this allowance 
you are at liberty to deduct from your 
remittance of the annua! premium. If 
you prefer to remit semi-annually, 
quarterly, or monthly, you can deduct 
one-half, one-quarter, or one-twelfth of 
the allowance respectively.” 

“Non-Agency Savings.” 

Then follows an explanation of the 
participation of the policyholder in the 
additional “‘non-agency savings” and a 
“contingent dividend” to be apportioned 
according to the terms of the policy 
after the first year. Continuing the 
letter reads: “We may add that the 
policy is approved by the critical New 
York State Insurance Department as 
favorable to policyholders, and as duly 
protecting their interests.” 

The policyholder is then advised the 
plans in which he may pay the premium 
on the policy from which he may elect 
either of the following: “Monthly, 
quarterly, semi-annually or annually, 
and from which amount he can deduct 
the commission-dividend.” This letter 
Was signed by Wesley Sisson, secretary 
of the Company. ~ 

Follow-up Letter. ‘ 

Not having heard from Mr. Gross 
the Company again wrote him under 
date of April 6, as follows: 

Dear Sir:—What about the policy 
receatly sent you on approval? 

Having heard nothing to the con- 
trary we conclude that you found 
it to your liking; that is what we 
expected, for no policy-contract of 
which we know, so clearly points 
the way to sound legal-reserve in- 
surance-protection at low net cost. 

Feeling that it meets with your 

needg we write to urge upon you 

the advisability of promptness. 
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SALES CO-OPERATION 


Our Advertising department supplies leads to our good men that are worth 


From Ten to Twenty Dollars Each in Cash 


This means if we send out one hundred signed inquiries for our policies, that the average commission earned by 
the solicitor is from one thousand to two thousand dollars in commissions 





OF HARTFORD, CONN. 
JOHN M. HOLCOMBE, President 








Of course. it does not mean so 
much to the Company as it may 
mean to you, but we should feel 
remiss if we did not warn you 
against delay, the unfortunate re- 
sults from which we see so Often. 

We have surely tried to place you 
in a position to act; we even for- 
warded you a check for the doctor. 
This letter was also signed by Wesley 

Sisson, secretary of the Company. 
Asks Sharp Questions. 

Mr. Gross on April 8 addressed the 
following letter to Secretary Sisson: 

“My dear Sir:—I have yours of the 
6th instant. I have been taking pains 
to inform myself concerning life insur- 
ance companies and have been reading 
with care the reports of the different 
insurance departments, notably that of 
New York, covering 1913 business. 

“Il was surprised to find that your 
Company is in reality several com- 
panies. I was also concerned to find 
that your death losses were last year 
considerably in excess of the expected 
and that a very large portion of your 
savings came from lapse policies. 1 
also noted a considerable shrinkage in 
your insurance in force. 

“I am a believer in life insurance 
and want to get with #@ company that 
promises well for the future, hence my 
hesitation. I notice that you have no 
office or representative outside of New 
York city. Might not, therefore, my 
estate have difficulty in liquidating a 
claim from Georgia or South Carolina, 
for example, and should I die under 
questionable circumstances, and your 
Company saw fit to contest the claim, 
how could my estate proceed since you 
have no standing in the States men- 
tioned, or any State other than New 
York. This is a consijeration of some 
importance as I shall probably not al- 
ways be within easy reach of your home 
office. 

“As suggested by your very attractive 
booklet I am ‘from Missouri, and want 
to be shown.’ So far as I have been 
able to discover your proposition is 
unique inasmuch as you are the only 
lin-agency company coing business.” 

History of the Postal Life. 

In answer C. W. Jackson, actuary 
of the Postal Life, wrote Mr. Gross tne 
following: 

Dear Sir:—wWe are in receipt of your 
favor of the 8th instant. To reply 
thereto, it will be necessary to give 
you a short history of the Company. 

The Postal commenced business in 
1905 and has continually employed the 
“direct” method, which means negotia- 
tion with the public, without the inter- 
vention of middlemen or agents. ‘To 
bring the knowledge or the Company 
to the public, it employed for its an- 
rouncements the magazines of large 
and wide circulation. Its non-agency 
or “direct” business has grown, though 
slowly, steadily and increasingly. 

This Company elected, under the 
Armstrong Law, to issue participating 
policies and thereby became what is 
known as a participating company; 


when the Attorney General of the State 
finally construed this law contrary to 


the popular understanding of it, it was 
disadvantageous to a new participating 
company. The total expenses in a 
calendar year were limited, by the law, 
to the loadings of the premiums, and 
the premiums, naturally, of a new com- 
pany, not to speak of the loadings, are 
small in amount. The ruling of the 
Attorney General that a participating 
company could not change to non-par- 
ticipating, you will promptly see, was 
a grave hindranct to a new company 
doing business on the participating 
basis. 

By reinsuring the business of two 
other companies, the Postal was 
promptly ‘enabled to provide a larger 
premium-income and thereby a larger 
expense fund, which permitted of the 
use of an ample sum for publicity or 
advertising purposes, so as to make 
itself well-known to the public, and 
thereby overcame the disadvantage in- 
cident to a new company on the partici- 
pating basis. 

Of course, you understand that the 
reinsured business will diminish until 
none will exist, but the “direct” or non- 
agency business will increase; this 
latter increase will, probably the com- 
ing year, equal the decrease from the 
reinsurance during the year, and there- 
after exceed the decrease from reinsur- 
ance year by year. 

However, the effect of this natural 
decrease in the reinsured business on 
the stability, security and contingent 
dividends is nil. 

With regard to death losses, this is 
almost entirely due to reinsured busi- 
ness. The loss in mortality, is entirely 
due to the reinsured Provident Savings’ 
group. This mortality, however, is 
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cared for by the reserves already ac- 
cumulated and the premiums now be- 
ing paid. The mortality in the Postal | 
group, consisting of the Postal “direct” | 
policyholders and others, showed a gain 
in mortality exceding $19,000. For your 
information, I may ~nention that the | 
mortality in Postal “direct” policy- 
holders is very low indeed. Since the | 
start of the Company up to the pres-’ 
ent time, it has been less than 231 per 
cent. of the expected mortality by the 
American Experience Table. 

As to the savings from lapses and 
surrenders, this is a salvage which 
every company has a right to make. 
All policies contain a surrender-charge 
of the policy is surrendered with- 
in a certain period. Unless it has been 
in force two years, no surrender value 
is given and the reserve released is 
considered a gain. Many of the Provi- 
dent policies, however, are old. These 
old policies do not guarantee such large 
surrender values as the modern ones 
and there is a considerable surrender- 
charge. Salvage from this source, some 
twenty or thirty years ago, was sufti- 
cient to pay the expenses of the com- 
panies. This salvage was anticipated 
when the reinsurance took place and is 
only right to offset the rather heavy 
mortality which naturally obtains 
among reinsured business. 

With regard to our having no office 
or representative outside of New York 
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Dec. 31,1913 


COMMENCED BUSINESS NOVEMBER 1, 1909 


GROSS ASSETS (paid-for basis) 
$655,004.93 $992,000.00 
1,057,016.02 5, 60.00 
Dec. 31, 1911 1,128,912.85 10,057,028.00 
Dec. 31, 1912 1,306,689.41 14,859,856.00 


1,500,835.10 23,650,512.00 
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FOR AGENCY CONTRACTS ADDRESS 
O. S. CARLTON, Vice-President - - 
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State, with our system of doing busi- 
ness, this is absolutely unnecessary and 
it does not affect our policyholders in 
the least. In fact, it is one of the 
sources of savings, for as we are 
licensed in a single State and do not 
have branch offices or agents in other 
States, we escape the many vexatious 
taxes to which agency companies are 
liable. 

The Postal not only comes under the 
jurisdiction of the State of New York, 
but is subject to the United States’ 
Postal authorities and subject also to 
the Federal Courts. A policyholder in 
California or Montana or any other 
State does not need to come to New 
York to institute legal proceedings 
against this Company; he can bring an 
action in the United States District 
Court, not only where he took out his 
policy, but in any other district where 
he may later live in the United States. 

As vou are aware, people are not tied 
to the ground, but move about; ten 
years from now, you might not live in 


New Jersey—you might be a resident 
of Oregon, in which event you could 
bring an action under the terms of 
your policy in that State, whereas you 
might not be able to if you took out 
a policy in an agency company that 
did no business in the State of Oregon. 
If there is any doubt in your mind it 
reference to this matter, we will write 
the following clause in your policy, if 
you take one with us: 


The Company agrees that any 
action or legal proceedings which 
may be brought on this policy may 
be instituted and maintained in the 
United States District Court in 
which the insured or the beneficiary 
may be residing, and that it will 
accept service of process which 
may be forwarded to it by the 
Clerk of said Court. 

We are sending under separate cover 
a pamphlet showing the claims paid by 
the Postal during the years 1911 and 


(Continued on page 4.) 
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DECLARE WAR ON TAXATION 


UNDERWRITERS WAGE BATTLE. 








National Association Publishes Bulletin 
Prepared by Edward A. Woods of 
Pittsburgh for Distribution. 





War on taxation of life insurance 
policyholders has been declared by the 
National Association of Life Under- 
writers. The Association which is com- 
posed of leading life insurance agents 
all over the country has prepared a bul- 
letin on this subject in surport of their 
contention. Edward A. Woods of Pitts- 
burgh, vice-president of the National 
Association of Life Underwriters and 
chairman of the Taxation Committee 
who writes the bulletin says: “This 
is America’s great burden on thrift and 
providence. The taxation of life insur- 
ance is a rapidly increasing evil directly 
affecting 25,000,000 of cur _ people. 
America alone of all governments in 
the world—civilized or heathen—so 
taxes life insurance.” 

$13,000,000 In Taxes, 

This bulletin sets out that “American 
life insurance policyholders pay over 
$13,000,000 in taxes—besides taxes up- 
on real estate and upon their capital 
stock, if any, which are not objected 
to. This amount would have added 
15 per cent. to the refunds or divl- 
dends; purchased over $550,000,000 ad- 
ditional insurance; paid the salaries of 
all the officers of all the companies 
about seven times over; added about 
$70 to each $1,000 paid in death claims; 
or decreased other expenses about one- 
seventh.” 

The Association asks: “Is thus pro- 
viding for one’s widow, children or 
old age, relieving the State of this 
burden, so nearly a crime as to be thus 
penalized?” 

Tax Is Hid. 

In preparing this bulletin for wide- 
spread dissemination the Life Associa- 
tion expressed the opinion that the tax- 
ation evil has grown because the tax 
has been “hid.” On the subject ot 
hiding the tax the bulletin states: “Do 
policyholders know that their entire 
premium never reaches the company? 
Suppose a policyholder sent $100 to his 
company, he had to send a check for 
$2 or $3 to the tax collector. Would 
he stand for it? Of every $100 of pre- 
miums sent from various States to the 
respective companies, there are 
variations of from a few cents to sev- 
eral dollars, taken out by the State 
treasuries. We are making discrimin- 
ation a crime for everybody else. Why 
should the States continue it them- 
selves? If village neighbors collected 
$1,000 for a destitute widow and her 
orphans and were met at her house by 
a tax gatherer demanding $70 he would 
probably be mobbed. Yet this is what 
our States take from every $1,000 paid to 
the widows—and all because agents 
and policyholders stand by and assent 
to its being done—and some policyhold- 
ers even censure the officers for en- 


deavoring to prevent increased taxation 
and then demand cheaper insurance!” 
State Should Conserve Funds. 

The bulletin closes with a quotation 
from the National Convention of State 
Tnsurance Commissioners who have 
gone on record to the effect that “The 
State should insist upon the faithful 
conservation of life insurance funds 
and their application to their intended 
use. It should be as reluctant itself 
to divert them from their intended 
use as to permit individuals to employ 
them for political purposes or in ex- 
travagance of management.” 

Service to Policyholders. 

The life insurance agents have 
planned this war on taxation as a ser- 
vice they owe to their policyholders. 
The life companies themselves have 
thus far been unable to check this tax- 
ation movement. The agents are acting 
not as representatives of any company 
but as representatives of the insured. 
When this bulletin is in type thousands 
of them will be distributed throughout 
the United States through the different 
agents who are members of local life 
underwriter associations in order to 
arouse the policyholders to join in tak- 
ing arms against the tax on their life 
insurance premiums. 





AMERICAN NATIONAL LIFE. 





Galveston Company Shows Splendid 
Results For First Six Months 
of This Year. 





L. H. Collier, secretary of the Amer- 
ican National Life of Galveston, Texas, 
advises The Eastern Underwriter that 
the business production in the ordinary 
department for the Company for the 
first six months of 1914 ran as follows: 


SE. 54 SReedaeed eau s $ 868,859.00 
PE Ae 882,276.50 
MEE bscttkwaseectesben 964,760.00 
EE diab i vidwns eek ase ee 1,107,468.50 
BE eoekwue dees heeaeenae 1,003,924.00 
MD éccctoeteseenas deeds 1,055,738.50 


The department has established the 
“Million Dollar Habit” and will be 
happy only when the monthly produc- 
tion totals that amount. 





EQUITABLE OF IOWA. 





First Half of the Year Closes Showing 
a Prosperous Period for 
the Company, 





While the mark set down by the 
management of the Equitable Life of 
Iowa for production during the first 
half of the year was not attained, the 
net increase in new business was over 
$382, 000. The income of the Company 
increased over $200,000, and the ledger 
assets increased over $804,000 in this 
period. 





TO HOLD BASKET PICNIC. 

The Pittsburgh Life Underwriters 
Association will hold a Basket Picnic 
on Friday. Among the features on the 
occasion will be races, baseball and 
dancing. 


SURRENDER VALUES EXRMPT 


WHEN ASSURED GOES BANKRUPT. 








Court Decisions Cited in lowa Case 
Where Trustee’s Attorney Claims 
Policy Values. 





Larchwood, Iowa, July 5, 1914. 

Editor The Eastern Underwriter:—A 
man here failed in business due to a 
long seige of sickness, and has gone 
into bankruptcy. He has an Ordinary 
Life and a 20 Pay Life policy, both have 
a surrender value of about $350. The 
attorney for trustee holds that this 
value is not exempt and cites court 
decisions to uphold him. I think per- 
haps these are in cases of Endowment 
Policies. 

This man names his wife as bene- 
ficiary in both policies and they were 
taken out before his business venture 
and protection to his family only. Will 
you send at once all citations of au- 
thority from courts, especially Federal 
courts, that you are able to secure that 
would hold these policies to be exempt. 

W. A. HANSEN, 


Agent Equitable Life of Iowa. 


Editor’s Note.—The attorney for the 
bankrupt of whom you write may find 
sumething to the point in the following 
cases: 

Holden vs. Stratton 190 U. S. 202. 

Hitchcock vs. Mertons 205 U. S. 292. 

Everett vs. Judson, 228 U. S. 474. 

Andrews vs. Patridge 228 U. S. 479. 

Burlingham vs. Crause 228 U. S. 459. 

Also same case and notes thereon in 
57 Law Edition of U. S. Supreme Court 
Reports pp. 920-22. See also, of course, 
Sec. 6 and paragraph (a) of Sec. 70 
of the National Bankrupt Act. 

Also consider the effect of Section 
1805 of the Iowa Code, which specifies 
what property (including life insur- 
ance) is exempt from execution. This 
provision ought to stand your friend in 
stead as the doctrine of Holden vs. 
Stratton is to the effect that State ex- 
emption statutes must be followed by 
the U. S. Courts in Bankruptcy cases, 
The notes in 57 Law Ed. U. S. Reps. 
above referred to are valuable and 
many cases are there discussed. 

Besides the above the cases of 

In re Steele 98 Fed. Rep. 78 and 

Steele vs. Buel 104 Fed. Rep. 968. 
are interesting as they arose in Iowa 
and illustrate what effect Section 1805 
of the Iowa Code has on the situation. 
While the second of these two cases 
reverses the first in some particulars, 
the two together are very instructive 
and especially is is to be noted that in 
neither is there any proposition laid 
down which would permit the trustee 
in bankruptcy in the case in which you 
are interested to claim the cash sur- 
render values of the policies of the 
bankrupt. In fact, in the first case 
Judge Shiras says of a situation which 


seems to be precisely your case, the 
following: 

The remaining policy on the life 
of William M. Steele, is in the Penn 
Mutual Life Company, numbered 
102,082, for $5,000, and is payable to 
his wife, Gracie. The wife is the 
beneficiary of this policy, and, as 
she is not one of the bankrupts, 
her interest therein cannot be de- 
stroyed by treating the policy as 
part of the estate of her bankrupt 
husband. This policy must be 
deemed to be her property, in 
which the trustee has no interest. 
(98 Fed. Rep. at p. 80.) 

In the second case named (in the Cir- 
cuit Court of Appeals) this point was 
undebated, so it would seem the case 
in the lower court should be a prece- 
dent in your case. 


You do not say whether in the poli- 
cies in question the right to change 
the beneficiary is reserved to the in- 
sured—the bankrupt. If the right is 
reserved, then we are advised that 
there is no case which will clearly sus- 
tain the wife’s claim of a vested in- 
terest, and the contest will have to be 
made on the exemption section men- 
tioned and the cases cited. If it is not 
reserved, then the interests of the wife 
are vested absolutely and the trustee 
cannot interfere with the policies. 

These suggestions will doubtless 
have already appealed to your friend’s 
attorney, but we will be glad if from 
the cases mentioned he can receive 
any additional help in protecting the 
policies. 





LARGE ATTENDANCE EXPECTED. 





Northwestern Mutual Life Agents’ As- 
sociation Will Gather at the 
Home Office, 

An attendance of over 400 is expect- 
ed at the 38th annual meeting of the 
Agents’ Association of the Northwestern 
Mutual Life which will convene at the 
home office on Monday afternoon of 
next week. There will be a Get-To- 
gether Outing and a baseball game be- 
tween teams representing the Agents’ 
Association and the home office to start 
off with. Speaking of the meeting 

Field Notes says: 

The time covered by the Tuesday 
and Wednesday sessions is short and 
it is worth money to you. Don’t miss 
these sessions. You can see profes- 
sional ball games or vaudeville shows 
some other time. 

“Method” the Keynote. 

The keynote of the program this year 
is “Method.” Concentrate on that. Con 
over your ideas on method in getting 
results and come to the meeting with 
some ideas on that subject exactly as 
if you expected to be called on to 
express yourself. By all tiinking along 
the same general lines you will boost 
the program and each individual will 
get immensely more out vf it. 
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If You Are Dissatisfied 


with your income ask about our agency contract which gives 
good opportunities for present and future 


THE PRUDENTIAL INSURANCE CO. OF AMERICA 


FORREST F. DRYDEN, President 


Incorporated as a Stock Company by the State of New Jersey 


We want Agents 





Home Office, NEWARK, N. J. 
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"LIFE INSURANCE SERVICE 





‘Analyzing the Agency and Non-Agency Systems of 
Producing Life Insurance. 


(Francis H. Gross) 








(Continued from last week.) 
Note: This is the third and conclud- 
ing installment of an article showing 
the workings of the Agency and Non- 
Agency systems of producing life in- 
surance. In another column of this 
paper will be found some interesting 
correspondence between the author of 
this article and The Postal Life Insur- 
ance Company of New York. This 
company operates on the Non-Agency 
system, and the correspondence demon- 

strates very clearly its methods. 





A few weeks ago the following let- 
ter was addressed to a number of lead- 
ers of thought in this country: 

Dear Sir:— 

*T note with interest that you are a 
cordial endorser of the Institution of 
Life Insurance. I would ask in this 
connection whether you think your in- 
terests in life insurance would have 
been as great as it now is had it not 
been for the personification of its 
merits by an agent of intelligence and 
probity? 

“In your view would magazine and 
newspaper advertising have interested 
you in life insurance to the extent 
which you now possess it, and has not 
the agent rendered service to you 
which the company at long range could 
not have rendered?” 

Views of Large Insurers. 

To this letter a number of replies 
were received extracts from a few of 
which are quoted below: The first is 
from the Willys-Overland Company, 
automobile manufacturers, and was 
signed by D. W. James, assistant to 
the president, Mr. Willys, who was 
away. It read in part: 

In our business he considers ad- 
vertising and personal solicitation 
of equal importance. He is con- 
tinually after the organization, both 
at home and in the field, about the 
latter. That he is a dyed in the 
wool believer in advertising in self- 
evident, but he is just as strong a 
believer in the personal element 
and has trained and is training our 
organization along those lines. 

The sale of life insurance and 


insurance after feeling that I had 
already taken out a safe minimum 
for one of my position. 

My idea of a good life insur- 
ance agent is a man who presents 
the general subject, then finds out 
my particular situation and needs 
for insurance, and then states my 
case and gives me expert advice 
as to the gest kind of policy con- 
sidering my age, income, resourc- 
es, and family, and finally gives me 
accurate concrete reasons as to 
why his company is a good one and 
in a position to furnish the kind 
of policy that I ought to have. 


Merit of Insurance Drew Him To It. 

H. O. Smith, of the Premier Motor 
Manufacturing Company, 
wrote: 


I have your letter of the 24th. 
and am not sure of the purpose 
for which you want this answer, 
however I would say that I be- 
came interested in insurance be- 
cause of its merit and my belief 
that it was very important for one 
to provide for the future. 

We spend a great deal of money 
in advertising ourselves. We do 
not expect the advertisement to 
actually complete the sales. If an 
advertisement will stimulate inter- 
est, we figure that it has done its 
part. 


These are the views of William H. 
Child, a Salt Lake City stock broker; 


Your favor of March 28 received 
received and I have intended to 
write you my views on the ques- 
tions you ask, but have not had 
time, therefore will just acknow- 
ledge receipt of your letter and 
answer your principal question by 
saying that magazine and news- 
paper advertising cannot be as ef- 
fective in inducing men to insure, 
as the personal efforts of the 
solicitors. The agent can render 
valuable service at all times to the 
insured and by rendering this 
service also puts himself in posi- 
tion to induce many to increase 
their line of insurance in due 
course of time. 


Indianapolis, 


automobiles are in a measure simi- 
lar. Neither is completed when 
delivery of the policy or car is 
made. You never lose sight of your 
clients, and we endeavor never to 
lose sight of overland owners. 
Two other letters follow: 


Learned from Agent's Visits. 


From Edwin D. Solenberger, general 
secretary of the Children’s Aid Society 
of Philadelphia: 


I have your letter of the 20th in- 
stant asking my opinion in regard 
to the relative value of agents and 
of magazine and newspaper adver- 
tising in interesting me in life in- 
surance. 

While I cannot make an absolute 
statement, it is my opinion that I 
would probably not carry more 
than half my present life insur- 
ance if the matter had not been 
brought to my attention by an 
agent in whom I had confidence. 
While magazine and newspaper ad- 
vertising would quite likely have 
brought the matter to my attention 
and created a favorable impression 
toward life insurance in general 
and one or more companies in par- 
ticular, I would probably have de- 
layed the matter and taken less in- 
surance than I have done. More- 
over, I learned questioning the 


agent, considerable about life insur- 
ance that I wanted to know before 
making up my mind. This was par- 
ticularly true when I increased my 


Messrs. Willys, Solenberger, Smith 
and Child are staunch believers in life 
insurance and carry large lines of it. 
Agency System Built on Lasting Lines 

The agency system is builded on 
lasting lines on the broad foundation 
of human service and is not on trial. 
It has developed life insurance to its 
present great "sefulness and is pro- 
gressing to-day as never before. The 
Non-Agency System is an empirical ex- 
jeriment, hedged about by limitations 
which have made its results meager 
and retrograding. Service is a beauti- 
ful thing and in order to obtain the 
highest degree of service man to man 
contact is necessary. We should not 
concern ourselves so much with “get- 


ting business” as with “deserving to! 
get business” for in proportion to the| 


service we render will be our deserts 
and realities. How would you be 
served? 


HOW POSTAL SOLICITS BUSINESS. 


(Continued from page 2.) 

1912. From this, you will perceive that 
policyholders have no difficulty in ob- 
taining settlement, even if they reside 
in any other State than New York— 
or even outside the United States. 
Takes Up Matter With Postoffice Dept. 

Mr. Gross then decided to refer tne 
matter to the Postmaster General, writ- 
ing him as follows: 

My dear Sir:—I have been corre- 
sponding with the Postal Life susur- 
ance Company of New York, which is 





a non-agency Company, doing business 
entirely by mail and am this morning 
in receipt of a letter from them from 
which I quote as follows: 


The Postal not only comes under 
the jurisdiction of the State of New 
York, but is subject to the United 
States Postal Authorities, and sub- 
ject also to the Federal Courts. 
What I would like to know 1s this: 
Should I take a Postal Life policy, to 

what extent would the United States 
Postal Authorities stand behind iis ful- 
filment. This is a point of consider- 
able importance, for I was not aware 
that there was any Federal Sponsorship 
for life insurance, it being within the 
jurisdiction of the several States. 
Writes to Chief Inspector. 

Under date of April 22, 1914, Mr, 
Gross addressed Jos. P. Johnston, Chief 
Inspector, as follows: 

Dear Sir:—I thank you for yours of 
the 20th, in reply to mine of the 14th. 
Your letter mentions “fraud” arrest 
and investigation for the return of 
money or anything else neither of 
which was the intent of my query. 

I am a prospective insurant and would 
like to know the precise meaning of 
the underscored section of page 17 of 
the Postal Life’s pubiication, “The 
Postman” herewith attached. Before 
acting I naturally want to know to what 
extent the Company is subject to tne 
United States postal authorities every- 
where”—to quote the Postai publication. 

Chief Inspector’s Reply. 

Inspector Johnston’s reply follows: 

Sir:—Receipt is acknowledged of 
your communication dated April 
22, 1914, relative to the Postal Life 
Insurance Company of New York 
city. 

Relative to your request to be 
informed to what extent the Com- 
pany is “subject to the United 
States Postal authorities every- 
where,” I have to state that the 
Postal Life Insurance Company is 
amendable to the postal fraud law, 
a copy of which is transmitted 
herewith, the same as that of any 
concern or individual that uses the 
mails in conducting a private busi- 
ness. Persons so using the mails 
do so at their own risk and assume 
full responsibility attached thereto. 

The Company about which you 
make inquiry is in no way connect- 
ed with the United States Govern- 
ment, and, as stated in letter of 
this office dated April 20, 1914, the 
Postmaster General has not issued 
a fraud order against this Company, 
nor is the department advised of 


the arrest of anyone on the charge 
of improper use of the mails in con- 
nection therewith. 

Under the circumstances, a re- 
port upon its reputation or standing 
cannot be given by this department. 





GOOD TERRITORY 
OPEN TO RIGHT MEN 


—those who know how and can pro- 
duce applications and settle policies 
—always ready to negotiate with 
men of experience, energy and 
enthusiasm. 


Union Mutual Life Insurance Co. 


PORTLAND, MAINE 
FRED E. RICHARDS, President 


Address: ALBERT E. AWDE, 
Superintendent of Agencies, 








HOME LIFE 
INSURANCE COMPANY 


OF NEW YORK 


An examination of the Home Life of 
New York by the New York Insurance 
Department, the report on which has 
just been issued shows the Company to 
be in splendid condition in every re- 
spect with an excellent record in all of its 
relations with policyholders. The chief 
examiner closes the report on the exam- 
ination as follows: 


“From the above report it is apparent 
that the Company is efficiently managed, 
its claims under its policies promptly 
settled and its policyholders treated 
fairly.” 


During the period under examination 
the Home Life has experienced a steady 
and sound growth, its assets, now nearly 
$30,000,000 being well over five millions 
reater than in 1909 and the insurance in 
orce having increased from $92,532,533 in 
the year mentioned to over $116,000,000 in 
1913. 


For Agency apply to 


GEORGE W. MURRAY, Supt. of Agts. 
256 Broadway, New York, N. Y. 








A Word to the Wise is 
Sufficient 


Grow Up With A Growing 
Company 


Insurance In Force 


Over $100,000,000.00 


Pittsburgh 
Life & Trust Company 


Home Office 
Pittsburgh, Pa. 


HOWARD 8S. SUTPHEN, 
Director of Agencies 


W.C. BALDWIN, 
President 














7 W. Madison St., Chicago, Ill. 
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You Wish To Be Paid Well 


for your efforts. Producers receive 
liberal compensation under the 





Direct Agency Contract 
OF THE MANHATTAN LIFE 


A top-notch renewal income as- 
sured for years to come. 





Several pi of llent terri- 


tory, with exclusive rights, open 
for men of character and ability. 





For particulars address 


THE MANHATTAN LIFE 
INSURANCE COMPANY 
66 BROADWAY NEW YORK 











Ambitious, Productive and Trustworthy Life Agents may be 
benefitted by corresponding with the 


Berkshire Life Insurance Company 
of Pittsfield, Mass. 
Ine. 1851 


New policies with modern provisions 
W. S. Weld, Supt. of Agencies 


W. D. Wyman, President 


Attractive literature 
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DIVIDEND 1S NOT A PROFIT 


YET MANY PERSONS THINK SO. 








Elemental Talk on an Insurance 
Point That Puzzles a Section 
of Public. 


An 





Explain as often as you may that 
the so-called dividend in life insurance 
is not a profit, but merely the return 
to the policyholder the unused portion 
of the premium previously paid by him, 
and still many persons, both policy- 
holders and agents—and especially leg- 
islators as well as the people generally 
—will not see it, but will continue to 
regard dividends as profits earned. Let 
us consider briefly the nature of the 
so-called dividend. The explanation of- 
fered is elementary, intended more as 
an example of a lucid presentation of 
the subject to the layman and the be- 
ginner than for the information of the 
expert. 

Computation of the Premium. 

If it were possible to determine in 
advance just what the future cost of 
life insurance would be, just so much 
would be charged by a mutual com- 
pany and no more. Now it is essential 
that premiums be large enough beyond 
a peradventure to provide for the pay- 
ment of all claims that may accrue, and 
it is also necessary that these pre- 
miums be collected in advance in order 
that the money may be on hand to pay 
all claims promptly. In fixing the 
amount of the premium the actuary 
assumes that a certain sum will be 
needed for mortality, that a certain 
rate of interest will be earned and that 
a certain amount will be required tor 
expenses and contingencies. These 
three essentials being provided for, the 
premium is fixed accordingly. 

Chief Sources of Saving. 

Mortality. When the books are bal- 
anced at the end of the year, it is gen- 
erally found that the death claims have 
aggregated less than was expected, as 
indicated by the mortality table, so that 
a part of the sum provided for the pay- 
ment of claims during that year is still 
on hand. This balance will not be 
needed for that purpose now and it 1s 
accordingly set aside as surplus, repre- 
senting the saving in mortality. 

Loading. Again, it was necessary to 
include in the gross premium a certain 
sum, called the loading, to provide tor 
expenses and contingencies. If at the end 
of the year it igs found that, by eco- 
nomical and prudent management, the 
loading has not all been expended, the 
balance remaining from that source wlll 
represent the saving in loading. 
Interest. It is also generaliy found 
that, by careful investment of funds, 
more interest has been earned than 
was assumed. Nearly all mutual com- 
panies to-day conservatively assume 
that 3 per cent. interest will be earned 
during the lifetime of the policy. It 
Was necessary to assume a conserva- 
tive rate and for the whole of life—to 
cover a period of perhaps 50 or 60 
years or more—for the premium itselt 
is fixed for life and can never be in- 
creased. At the end of the year it is 
fovnd that the company has earned a 

net rate of interest of—say 4% per cent. 
instead of 3 per cent. If it could have 
been known beforehand that 4% per 
cent. would be earned, and earned con- 
ttiuously, so long as the policies the 





company was then issuing might re- 
main in force, that rate would have 
been assumed in fixing the premium 


and the latter would have been smaller | 


than it is. With 4% per cent. earned, 
therefore, the premium furnishes more 
money than is needed to meet the obli- 
gations of the year, leaving a surplus 
from that source—the “gain from inter- 
est.” Your money has earned more 
than it was expected to earn, but that 
extra interest is not a profit but merely 
a saving, because it enables you to get 
your insurance for the year for less 
than it was expected to cost you, leav- 
ing so much of your premium unex- 
pended. 








and placed 


growth is not accidental. 
cies, low cost, 


underwriter. 





Thus in practice we have three gen- 
eral sources of saving in the anticipated 
cost of life insurance. When, there- 
fore, it has been ascertained at the | 
end of the year by how much of the | 
original premium exceeded the amount | 
actually necessary, the excess is re-! 
funded to the policyholder as a so-| 
called dividend. | 


Only a Refund. 

If you commission a friend in any 
city to purchase for you a certain} 
article, the exact cost of which is un- | 
known at the time to either of you, | 
you will send him a sum which you 
feel sure will be amply sufficient to 
meet the bill. You send him—say 3100, 
and your friend, having been able by 
careful management to consummate the 
purchase for $90 returns to you the ex- 
cess of $10.. Would you be so absurd 
as to call that $10 a profit on your in- 
vestment? On the contrary, had you 
known beforehand just what the cost! 
would be, you would have sent him 
just $90. In that case there would have 
been nothing to refund, but you would 
have been in just the same position 
as in the other case—no profit in either 
instance. 

Another Illustration. 

A man at age 35 applies for $1,00" 
insurance on the ordinary life plan. it 
being impossible to determine in ad- 
vance the exact cost of life insurance 
the company at the beginning of the 
year collects from the policyholder a 
premium of—say $28.11. This sum is 
believed to be more than enough to 
cover the exact cost, but how much 
more is not, and cannot be, known 
in advance. At the end of the year, 
when one year’s protection has been 
had, and, after the policy has been 
charged with its share of the expense 
ef management, and the reserve re- 
cuired by law has been set aside, the 





company finds that it still has—say 
$5.57 of the premium of $28.11 in its 
hands. This balance is simply the 


amount by which the premium paid at 
the beginning of the year exceeded the 


Six Shining Months 


The representatives of this Company have thus far in 1914 written 
ced more insurance than in any previous six months’ period. Each 
of the six months shows a gain over its predecessor in 1913. 


This vigorous 


It comes from recognized worth—perfect poli- 
‘ great financial strength, efficient service. 
sentatives are happy in their relations with the Home 


Occasionally we have a General Agency opening for a capable life 


And our repre- 
Office. 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 


Life Insurance Company 
Springfield, Mass. 
Incorporated 1851 








all members. 





A PENN MUTUAL PREMIUM, less a PENN 

DIVIDEND, purchasing a PENN MUTUAL POLICY cow 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
is unsurpassed for net low cost and care of interests of 





THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
39h reserve 





exact cost. This excess is surplus. It 
represents what has been saved of the 
premium; it certainly does not repre- 
sent a profit on the investment. The 


life insurance dividend is not a profit, | 


but merely the saving of a part of the 


premium charged, which is refunded at | 


the end of the year. 





MISSOURI STATE RECORD. 


The Missouri State Life finished the} 


first six months of this year with a| 


production of $19,056,365, which was an 


increase over the same period of 1913 | 


of $3,455,085. 
the half-way mark, it would seem cer- 
tain that the Company’s slogan “Forty 
Millions for 1914” will be reached. 





“MY PARTNER’S WIDOW.” 

In its last issue The 
writer published an article under the 
heading “Insurance Object Lesson.” 
This little sketch was originally print- 
ed in The Insurance Observer and is 
now published by them in pamphlet 
form, 





THE CLEVELAND LIFE 


Insurance in Force 


$10,644,428 


liberal policies and 


LIFE HEALTH AND 





WILLIAM H. HUNT, President 
CLEVELAND, OHIO 


“A Company better otherwise than simply age and money size.” 
Began business October, 1907, and on January Ist, 1914 had 


Admitted Assets 
$808,528.64 


Ample financial backing, free annual physical examination of policyholders, 


Open territory in Ohio, West Virginia and Michigan 
ACCIDENT 


INSURANCE COMPANY 


Surplus to Policyholders 
$301,317.25 


INSURANCE 
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agency contracts. | 
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With this production at! 
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Eastern Under- | 


| 


GREATEST 


ILLINOIS 


COMPANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 








mean the realization of all your 
individuality at its full value. 





Solicitors are like gizzards, no good without grit. 
ment and connect with some young company where you can find a future worth considering ? 
you have always traveled in, and look out into the wide world, you lack grit to make the first step, don’t you ? 
spring of success, but a mainspring has no force unless you wind it up. 
have ambition enough to desire a better position, and grit enough to go after it, you can spend the winter months in a country where 
the sun shines every day; where the roses bloom perpetually ; where frosts are few and a freeze almost unknown. 
good position in a state where only eleven companies wrote as much as a million each last year; where a competitor does not lurk 
behind every bush, and the first wail of a new born infant is not “hard times.” 
amount of ability you can obtain a connection with the Louisiana State Life Insurance Company, of Shreveport, Louisiana, that will 
That will mean promotion as rapidly as you are entitled to it and the capitalization of your 
The president of this Company is W. T. Crawrorp ; Vice-President and General Manager, L. D. Prewrrt; 
Superintendent of Agencies, J. F. WELLINGTON, all of Shreveport, La. 


dreams. 


Grit is the key with which you can do the winding. 


How many times have you promised yourself to cut loose from your present environ- 
When you climb to the top of the rut 


Ambition is the main- 
If you 


You can secure a 


If you have the grit to make a change and a reasonable 
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The Cancer Death Rate In Selected Occupations 





By Frederick L. Hoffman, Statistician Prudential Insurance Company. 


(An address delivered before The American Academy of Medicine, at Atlantic City, 
N. J., June 2oth, 1914.) 

















(Continued from June 25th.) 


As early as 1910 a special report had 
been made on Ulceration of the Skin, 
epitheliomatous cancer, in the manu- 
facture of patent fuel and grease, fol- 
lowed by a further report and draft 
regulations in 1911, and a final report 
by Alfred Herbert Lush, in 1913. In 
the same year the results of a special 
study of the problem of the gas-works 
and pitch industries in cancer was pub- 
lished by the John Howard McFadden 
Researches, in which the assertion oc- 
curs that cancer in the industries re- 
ferred to was the result of chemical 
agents, known as augmentors, in the 
chronically injured site. It is further 
pointed out, in explanation of this im- 
portant conclusion, that “That is to 
say, there must be two factors before 
cancer can supervene: there must be 
present primarily in the injured site the 
auxetics which cause benign cell-pro- 
liferation plus augmentors which cause 
malignant cell-proliferation when mixed 
with auxetics. Either factor by itseif 
is harmless—it is the mixture which 
seems to be the causative agent.” 


The practical importance of these 
studies is in connection with the ad- 
ministration of the Workmen’s Com- 
pensation Act of 1906, which includes 
compensation for industrial diseases. 
In the scheduled diseases directly at- 
tributable to occupation diseases, for 
which compensation igs required to be 
paid, are 


First, Eczematous ulceration of the 
skin produced by dust or liquids, or 
ulceration of the mucous membrane of 
the nose or mouth produced by dust: 
Second, Epitheliomatous cancer or ul- 
ceration of the skin, or of the corneal 
surface of the eye, due to pitch, tar, or 
tarry compounds: Third, Scrotal epi- 
thelioma (chimney-sweeps’ cancer). 

Epitheliomatous cancer, or ulceration 
of the skin, or of the corneal surface 
of the eye, due to pitch, tar, or tarry 
compounds, is defined by Greer in his 
treatise on Industrial Diseases and Ac- 
cidents, as follows: 

“Continued irritation by tar and its 
congeners may produce an inflamma- 
tion of the skin (erythema), and this, 
taken with the blocking of the ducts 
of the skin glands (tar acne), may 
cause the skin to become warty; when 
these warts break off an ulcer is often 
found underneath, this may heal up or 
it may assume a malignant character. 
These growths occur on the face, hands 
and scrotum of workers engaged in the 
handling of compounds of tar, such as 
making briquettes or unloading pitch 
etc. These substances readily pene- 
trate the working clothes, so that strict 
cleanliness igs a useful but not an abso- 
lute preventive. The pitch may strike 
the eye and cause an ulcer, which may 
heal up leaving a scar which may ob- 
struct the vision, or the ulcer may 
perforate the eye and destroy it. These 
epitheliomatous ulcers are dangerous, 
and the sooner they are removed by 
operation the better.” 

Sir Thomas Oliver has also discussed 
with admirable brevity the essential 
facts regarding malignant vesical 
growths in aniline workers, it being 
stated that vesical tumors with fatal 
results were thirty-three times more 
frequently observed among aniline dye 
workers than among the general male 
population. Sir Thomas arrives at the 
important conclusion that the cases ob- 
served are “an illustration of the occu- 
pation being a cause of malignant di- 
sease,” and he, therefore, urges the 
need of protective legislation for a 
class of workers engaged in an in- 
dispensible occupation. The occur- 


rences of malignant disease in the man- 


ufacture of synthetic dyes has been re- 
ported upon with exceptional thorough- 
ness by Dr. S. G. Leuenberger of the 
Surgical Clinic of the Pathological- 
Anatomical Institute of Zurich, in 1912. 
The involved nature of the problem is 
best emphasized in the statement that 
Dr. Leuenberger’s monograph has ap- 
pended thereto a bibliography of over 
three hundred titles. 


Illustrations of the specific occupa- 
tional frequency of cancer, like the 
foregoing, are increasing as the result 
of specialized research and more care- 
ful observations on the part of the gen- 
eral practitioner. There is probably no 
more promising field in this respect 
than the chemical trade, as well 
brought out in the references to the 
subject by Rambousek in his treatise 
on Industrial Poisoning, published 
London, 1913. Regarding the occur- 
rence of cancer in the petroleum in- 
dustry, this writer points out that, 

“The occurrence of skin affections in 
the naptha industry has been noted 
by several observers, especially among 
those employed on the unpurified min- 
eral oils. Eruptions on the skin from 
pressing out the paraffin and papillo- 
mata (warty growths) in workers clean- 
ing out the stills are referred to by 
many writers.” 

The most recent study of paraffin 
cancer, or of coal and petroleum prod- 
ucts as causes of chronic irritation and 
cancer is by Dr. Benjamin Franklin 
Davis, of Rush Medical College, Chicago, 
reported in the issue of the Journal 
of the American Medical Associat‘on 
for May 30, 1914. The results of this 
investigation are summed up in the con- 
clusion that, “It would seem safe to 
assume that the chronic-irritation can- 
cer, produced by coal and petroleum 
products, is a chemical-irritation can- 
cer, and that it is not impossible that 
the cancer following chronic irritation 
of other origin may be of an essentially 
similar nature.” 

In the nation-wide quest for cancer 
knowledge, there would seem to be few 
directions with a more certain assur- 
ance of practical results that the strict- 
ly scientific study of the occupational 
incidence of malignant disease. The 
established variation in cancer fre- 
quency in different occupations sug- 
gests the possibility that the causes 
or conditions favorable to the develop- 
ment of cancerous growth may be de- 
termined with greater accuracy on the 
basis of occupational observations than 
by any other method or means. A vast 
amount of information exists which 
has not been utilized in cancer research. 
The analysis of occupational mortality 
statistics, with special reference to can- 
eer, is, of course, but a first step in 
the direction of strictly scientific re- 
search. The work of Green of Edin- 
burg established the apparently close 
relation between sulphurous acid, or 
sulphoacid, and cancer frequency, and 
of useful results following cancer in- 
quiries along occupational lines. If 
there were no other evidence avail- 
this is but one of the many indications 
posure warrants the suggestion that a 
much larger share of cancer research 
work should be devoted to the relative 
frequency of malignant disease in dif- 
ferent occupations and industries. Just 
as on the one hand cancer is known 
to be exceptionally common in certain 
employments, so on the other hand can- 
cer is relatively rare among workmel 
in other employments, among which 
mention may be made of tanners, and 
perhaps coal miners also. In the ex- 
perience of the Bochum Miners’ Union 
for 1912, out of 2,490 deaths, only 91, 
or 3.7 per cent., were attributed to 


(Continued on page 9.) 





NATIONAL LIFE INSURANCE COMPANY 


The 64th statement shows strong gains in new and out- 
standing insurance, in income, in assets and in surplus, an in- 
interest rate of 5.10 per cent., a mortality experience of 
58.12 per cent. and increased dividends set aside for pay- 
ment to policyholders in 1914. Age, strength, mutuality, 
low net costs, the best policies and a scientific and equitable 
practice have made the National Life most attractive to the 
best agents—a solid business, securing permanent opportu- 
nity. 

Address EDWARD D. FIELD, Superintendent 

MONTPELIER, VERMONT. 








Bankers Life Company 


DES MOINES, IOWA 


ORGANIZED 1879 





Insurance Issued and Restored 19 13 (Paid-for) 
$60,907,000.00 


Increase in Admitted Assets For Year 


$2,630,411.43 


ERNEST E. CLARK : 





President 











Warm Personal Interest 


That describes the happy relation existing between 
the Fidelity and its Field Men, and explains why 
both are forging ahead. Maybe you could reach a 
higher success in that atmosphere. 





Write to 


The Fidelity Mutual Life 


Insurance Company 
WALTER LeMAR TALBOT, President PHILADELPHIA, PA. 








Reserve Loan Life 


INDIANAPOLIS, INDIANA 
General Agents Wanted for Territory in Pennsylvania 


Address aa 








Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CoO. 


By the State of Texas, July 2, 1912 


“The affairs of the Company are most ably managed, 
all its records are in excellent shape. 

“The treatment of policy-holders has been fair and equitable 
and claims have been promptly paid. Evidences are not lacking 
that the Company enjoys the confidence of the insuring public, 
a confidence apparently well deserved.” 


and 


















REMEMBER 
3) 


.S 
CM *\ The Texas Life Insurance Company 
OF WACO, TEXAS , 
Is the pioneer life insurance company of 
the Southwest 
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SELLING INCOME INSURANCE 


PLAN OF SUCCESSFUL AGENT. 








Intelligent Presentation of the 
Proposition to the Applicant for 
Protection. 


An 





It is one thing to have a good prop- 
osition to sell, and quite another thing 
to know how to present it to a pros- 
pective purchaser. Selling Monthly In- 
come Insurance is a good proposition in 
the estimation of William King, agent 
of the Mutual Benefit Life at St. Louis, 
and he has a way of telling his story 


that wins. He says: 
Mr. Brown, my name is William 
King, an insurance salesman. Of 


course, you expect me to show you a 
proposition on insurance, but I am not 
interested in propositions particularly 
this morning—I am interested in you, 
and so I am going to ask you to re- 
gard me as your Doctor, and, while I 
don’t want to feel your pulse, I do 
want, if possible, to learn the symp- 
toms in your case. 

You are married, aren’t you? Yes. 

Have some children? Yes, four. 

How old are you? 35. 

And, of course, you carry life in- 
surance? Yes, $4,000. 

Mr. Brown, you’ll answer me one 
more question, I know? Did you ever 
see FOUR THOUSAND DOLLARS? (He 
thought a while and then answered 
that he had not.) 

Did your wife ever see four thou- 
sand dollars? No. 

Just think what a wonderful thing 
that is—you carry more life insurance 
than you or your wife ever saw in one 
sum of money. 

Mr. Brown, if you were going away 
to-day on a trip for your house, and 
were to be gone for a year, how much 
is the smallest sum on which your wife 
and four babies could live during your 
absence? The smallest possible amount 
if you please? 

$65.00 per month. 

You believe $65.00—you are sure 
they couldn’t possibly do with less than 
$50.00, aren’t you? I should say they 
couldn’t. 

Well, Mr. Brown. your $4,000 of in- 
surance—more money than you have 
ever seen—more money than your wife 
has ever seen—has been used by you in 
taking care of your family during the 
last four or five years—just think of 
that—in four or five years, you have 
used more money to live on than you 
or your wife have even seen. 

Or, to put it another way, your $4,000 
if used to provide an income for 
twenty years would leave her and her 
little ones about $22.04 each month. 
And you admit that she must have at 
least $50.00. 

Now, Mr. Brown, what is the largest 
amount you could possibly save in or- 
der to absolucely guarantee to your 
wife and little babies that otner $28.00 
a month which she must have—she 
can’t possibly get along without it. 

What do you mean? 

I mean, can you save $1.00 a week, 
$2.00 a week, $5.00 a week or what 
amount? 

(He thought a good while and then 
said:) 

Well, what is your proposition? 

It doesn’t make a bit of difference 
what my proposition is, the thing that 
you want to do is to absolutely provide 
for that wife and those little children 
and that means you must save some 
money—now how much can you save? 

(He hesitated a good while and finally 
answered: ) 

About $2.00 a week— 

No “abouts’—can you and will you 
save $2.00 a week in order to protect 
your wife and little babies against 
want? 

Yes. 

All right, now, so far so good—now, 
are you going to get a raise this year? 


Yes, I fully expect to. 

Well, can you increase this $2.00 to 
$2.25 a week next year. 

Yes, I think so. 

Good, now within the next four years, 
you are reasonably certain to get an- 
other raise from which you can use an- 
other twenty-five cents a week, aren't 
you? In other words, you can save $2.00 
a week this year, $2.25 a week next 
year, and then within the next four 
years, raise that to a savings of $2.50 
a week for the remainder of a period, 
can’t you? 

Yes. 

All right—now, for that saving I can 
absolutely guarantee to your wife the 
other $28.00 necessary to make that 
income ‘$50.00 a month that she must 
have. 

(Here I outlined $3,000 Ordinary Life 
and $2,000 five-year term, the conver- 
sion of which had previously been ar- 
ranged for from the increase in salary 
expected.) 





MUST MARK IN RED INK. 
Insurance Commissioner Young, of 
North Carolina, has sent out the follow- 
ing notice: 

That every policy or certificate 
issued to a resident of the State of 
North Carolina by any corporation 
transacting in the State of North 
Carolina the business of life insur- 
ance upon the assessment plan, or 
admitted to do business in this 
State on the assessment plan, shall 
print in bold type and in red ink, 
near the top of the front page of 
said policy, upon every policy or 
certificate issued upon the life or 
lives of any such resident or resi- 
dents of the State of North Caro- 
lina, the words “issued upon the as- 
sessment plan,” and the words “as- 
sessment plan” shall be printed 
conspicuously in red ink in and 
upon every application, circular, 
card and any and all printed docu- 
ments issued, circulated or caused 
to be circulated by such corporation 
within the State, save und except, 
however, in advertising in news- 
papers within the State, in which 
case the words may be printed in 
black. 





PREVENT LAPSES. 

When asked by some of the agents 
of the Company “How to save lapses?” 
J. J. Kennedy, of the Cleveland Life, 
suggested that it would be better to 
prevent lapses. Pay attention to dates 
premiums are due and then call per- 
sonally to collect. Your policyhoiders 
like to know you are interested in tnem 
and their business. Be prompt, be reg- 
ular and never neglect a policyholder. 
A policy saved is worth two written— 
from a renewal commissiou standpoint. 
Increase pays you, and your ‘future is 
assured if your growth is steady. Im- 
mediately after your first remittance 
for the month is mailed home office 
get busy on delinquents. A iapsed 
policy is a “knock” at your increase 
column. 





A FINE RECORD, 

In a booklet bearing the title of “In- 
surance that Protects” the Reserve Loan 
Life of Indianapolis calls attention to 
that company’s manner of paying 
claims. Since the founding of the Com- 
pany in 1897 it has been the invariable 
rule to make payment of claims within 
twenty-four hours after receipt of 
proper proof, and since November 1909 
an accurate record uas been kept of 
the day and hour that payment has 
been made. 





NEW YORK LIFE AHEAD. 

In spite of so-called dull business and 
“spotty” trade conditions in some sec- 
tions of the country the New York Life 
agency forces have rounded up and 
paid for in the first six months of 1914 
over $129,000,000 of business, outstrip- 
ping the total for the first six months 
of 1913. 





HONOR PRESIDENT HEGEMAN. 





Metropolitan Life Forms Veteran Poll- 
cyholders League Commemorating 
His Seventieth Anniversary. 





During this year President John R. 
Hegeman, president of the Metropolitan | 
Life, will celebrate his seventieth birth- 
day anniversary, and will at the same 
time complete forty-four years service 
with the Company. During President 
Hegeman’s conection with the Com-* 
pany the policyholders have increased 
from a few thousand to many millions, 
due largely to his untiring energy and 
able leadership. 

To fittingly celebrate this occasion 
the Company announces that it will or- 
ganize a “Veteran Policyholders’ 
League.” The membership will be 
limited to those having policies which 
have been in force twenty-five years 
or more, 





POLICYHOLDERS EDITION, 


The Southern States wife of Atlanta 
in June issued a policyhelders edition 
of the “Keystone” the agency bulletin 
of the Company. The evition covers a 
wide range of topics of interest to the 
members of the Company, and should | 
prove a valuable piece of advertising. 





TEXAS LIFE CONVENTION. 


Twenty-three life insurance compan- 
ies domiciled in the State of Texas 
comprise this organization having as- 
sets of about $17,000,000, and having 
insurance in force in the State of over 
$200,900,000. | 


| 
| 








THE 


First Mutual 


Chartered in America 


New England 
Mutual Life 


Insurance Co. 
BOSTON, MASSACHUSETTS. 





Operates on a full 3 per cent. Re- 
serve under Massachusetts Law, 
and offers the best possible secu- 
rity, with a safe, equitable con- 
tract. 

FINANCIAL STATEMENT 

Assets, Jan. 1, 1914.$66,168,702.53 


Liabilities ........ 61,182,456.00 
Surplus ...... ...$ 4,986,246.53 


ALFRED D. FOSTER, President 

D. F. APPEL, Vice-President 

J. A. BARBEY, Secre 

WILLIAM F. DAVIS, Asst. Secretary 
FRANK T. PARTRIDGE, Asst. Secretary 
MORRIS P. CAPEN, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 
LATHROP E. BALDWIN, Manager, 
141 Broadway, New York 

CHAS. H. STRAUSS, Gen Agent 
200 Fifth Avenue, New York 








A COOD OPENING 


An old, well established, progressive life insurance company, with unexcelled 
dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 
sylvania. Address, stating qualifications: 


PHILADELPHIA, care of The Eastern Underwriter 


105 William St., New York City 








“WHAT THE 


policy contracts. 


of insurers. 
address on request. 





EQUITABLE 


OFFERS” 


What the Equitable Offers is the title 
of a booklet listing in detail the many 
attractions and advantages of Equitable 


While intended for the prospective 
insurer, it will interest any insurance sales- 
man who is curious to know why Equitable 
policies sell readily, renew steadfastly and 
meet every conceivable need of all classes 
A copy will be sent to any 


The Equitable 


Life Assurance Society 


of the United States 
165 Broadway, New York 
W. A. DAY, President 
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Live Hints For 





Business Getters 








Practical Suggestions to Help the Man With the Rate Book Increase 
His Income and General Efficiency. 








The Aetna Life News 
contains an article by 
George Fitch, which 1s 


Get A 
Laugh 
On Death worth passing along. Mr. 


Fitch says: ‘Insurance 
is the only way of getting even a par- 
tial laugh on death. It is also a way 
of making death earn more for 4 famuly 
than the late lamented ever could. 
Man has a wholesome fear of death and 
1s supposed to be weak and helpless 
in its presence. Yet the ingenuity otf 
man has harnesed death in many cases 
and has made it a wage-earner for 
thousands of families. 

‘Death comes stealthily by day or 
night and bears off victims without con- 
sulting anyone’s inclination in the mat- 
ter. Death loves to touch a man on 
the shoulder without warning and say 
‘come on.’ But while the man goes on, 
bis insuranee policy stays behind and 
sticketh closer than a brother or a 
bundred admiring friends. Many a man 
has left a hundred relatives in this 
lugubrious vale and has gone On sad 
and worried beeause he fears his widow 
will not be able to command high 
wages over the washtub. But the man 
who leaves behind a $10,000 insurance 
policy in a cool, dry place while he 
goes on has nothing to worry about 
but his own future. The insurance 
policy will get up early in the morning 
after the funeral and take care of the 
family with striking suecess. 

Insurance ig sold by bland, quiet men 
who could talk a Democrat into voting 
for high tariff and is frequently bought 
against the earnest wishes of the pur- 
chaser. Paying premiums on a life 
insurance policy is about the lowest 
form of entertainment, next to having 
teeth filled. Many a strong young man 
has declined to pay out the equivalent 
of 2,000 good cigars each year for a 
fortune which he would have to die 
to collect; but later on in life, when 
he is spavined and rickety and the in- 
surance agents pass hastily by on the 
other side of the street, he becomes 
pensive and worried; and still later, 
when every bone has an ache of its 
own and the grim reaper is honing up 
his scythe on the other side of the 
door, he wonders, with. some bitter- 
ness, how long his life savings of $72.45 
will support the sorrowing widow in 
affluance. Then he dies and although 
he has never taken out a policy the loss 
is reported as ‘fully covered by in- 
surance.’ 

“One of the easiest ways to secure 
sorrow at one’s demise is to become a 
total loss with no salvage.” 


7 + “ 
In the Northwestern Na- 
Life tional Agent Will MT. 


Smith says they want 
Wants Men men. He describes the 

type wanted. We take 
it, the requirements set forth by Mr. 
Smith govern the kind of men wanted 
by all companies engaged in the busi- 
ness of selling life insurance. Mr. 
Smita states: 

We have not hung up our lantern. We 
are still looking for men to fll places 
in our great workshop. 

We want men who know what they 
want. We are weary of this constant 
tramping. up and down life’s great 
thoroughfare, of men who have not yet 
made up their minds what they intend 
to do for a living. We want men who 
strike the trail early and stick to it 
until the game is bagged. 

We need men who have a higher 
price on themselves than anybody in 
the world can afford to give. It is com- 
mon talk that “Every man has uis 
price.” The man who invented that 
slander haz goné down to the oblivion 
he well deserved, but it is safe to say 
that he held his manhood at a very low 
figure. There are millions of men on 
earth to-day that could no more be 


Insurance 


bought to do wrong, than you could 
prevent the needle from turning toward 
the Polar star. These are the men we 
rejoice to find. 

We need men who are above selfish- 
ness. Selfishness is rust; it will tarnish 
the keenest blade. Selushness is grit, 
forever cutting the axles of life’s ma- 
chinery. It will wear out the most 
beautiful and costly machine and de- 
stroy its usefulness. We want men 
so kind, so loving and true to tne inter- 
ests of others that they will be willing, 
if necessary, to put themselves and all 
that they have and are, into the bear- 
ings of humanity’s great machine—a 
sacrifice of untold worth to keep life’s 
pathway clear. 

We need men who can see some- 
thing in life greater and better worth 
working for than the sign of the dollar. 
The dollar is simply the fulcrum over 
eWhich the load may be lifted. We often 
look upon it as the bar with which 
we pry, or as the load we hope to 
lift—mistaken theories. 

We need men who mean what they 
say, always and everywhere. More 
than any other thing, we need men 
whose word is true. When confidence 
is gone, all the goodness of life slips 
away. Truth, and truth alone is ever- 
lasting. 

And then, we need men who know 
what life is. Life is more than the 
tick of a clock or grains of sand drop- 
ping through an hour-glass. The tick 
of a clock dies away. The sand slips 
through the fingers, and that is the 
end; but life in its truest and best 
sense reaches over and holds the things 
which last after the stars fall. ‘lo 
dream, to “have a good time,” to lie 
down to sleep, these are not life. Life 
is a living, a giving of every power to 
one’s task with full assurance that 
what we are doing is worthy to endure 
throughout all time. 

* * . 
In discussing the integrity 

Integrity of the applicant for life in- 

Of The surance in the Bulletin, R. 

Applicant W. Stevens Vice-President 

of the Illinois Life says: 

Life agents have grown so accustomed 
to the necessity of being well armed 
with credentials as to their own and their 


company’s integrity that it is only the ex-. 


ceptional salesman that gives much 
thought as to the integrity of those 
whom he seeks as applicants. 

If life agents generally would give 
more attention to the qualifications of 
applicants a great saving in time and 
money would not only be made to the 
soliciting agents, but care on their part 
in the selection of risks would redound 
te the advantage of the company in that 
the business could be conducted at less 
expense, there would be less waste of 
effort and fewer policies would lapse. 

When you stop to think about it why 
shouldn’t the soliciting agent be just as 
careful to inquire into the probity and 
responsibility of his prospective appli- 
cant as the prospective applicant, with 
or without integrity, is careful to inquire 
into the responsibility and reliability of 
the agent and the company which he 
represents? 

If the agent is crooked and his com- 
pany utterly unreliable, the risk which 
an applicant to such an agent takes is 
the loss of the first premium paid; and 
on the other hand the risk which the 
reputable agent takes if his applicant is 
unreliable and irresponsible is not only 
that of losing the first premium, but 
aiso of putting his company on a bad 
risk. 

The life agent of the right sort has 
fully as much need for information as 
to the merit of the prospective applicant 
as the prospective applicant has for in- 
formation regarding the agent and his 
company. 





CULTIVATE ACQUAINTANCE 


VALUABLE ASSET OF LIFE MAN. 
Prominent Manager Writes Interesting- 
ly on This Important Subject— 
Food for Producers. 








A real sermon in connection with 
the value of an acquaintance in the 
working kit of a life insurance sales- 
man is to be found in Mix’s Mustard, 
the monthly agency letter of R. J. Mix, 
of The Prudential in New York. 

Question No. 1. What is the most 
valuable asset that a live life insurance 
agent can have? 

Answer: “A Large Acquaintance!” 

Question No. 2. Is it within the 
power of every live agent to have a 
large acquaintance? 

Answer: Yes! 

Question No. 3. How hard are you 
trying to make new acquaintances every 
day? 

Answer: I don’t know the answer 
to that question—but you do, and every- 
thing hinges on the kind of a reply that 
you can truthfully make! 

Why, gentlemen, I’m almost prepared 
to say that I believe the majority of 
those who read this article don’t make 
a conscientious effort to make even 
ohe new acquaintance every day! How 
completely that explains the failure of 
many agents to do a larger business! 
It seems to me that every agent ought 
to try to make at least five new ac- 
quaintances every day! Suppose, for 
instance, that you go to a man you 
know very well, or even slightly, and, 
after a little friendly chat, say to him 
“Look here, John (or ‘Mr. Brown’ if 
you don’t know him well enough to call 
brim ‘John’), I want to ask you to do 
something for me—give me the name 
of some one man who you think will 
grant me a courteous interview. If 
you object to my talking life insurance 
to him, I’ll agree not to do it unless 
he opens the subject himself. My stock 
in trade is my acquaintance—the more 
people I know, the more business 1 
can do!” 

Use Tact. 

Now, I'll venture to say that pretty 
nearly every man you know will give 
you the names of a few friends if you'll 


If you will just bear in mind when 
you solicit a man for insurance that you 
are paying him the compliment of think- 
ing his life is worth something; and if 
you will conduct your canvass on the 
same business-like and dignified basis 
that you would conduct it if you were 
attempting the sale of a high-class bond, 
and if you will always remember that 
unless the prospect is of good moral and 
financial standing you are wasting time 
on him, you will not only take greater 
pride in your insurance work but your 
profits therefrom will be materially 
larger. 





agree to use them in the way I’ve ae- 
scribed. In lots of cases, you can se 
cure a card of introduction. Don’t you 
see—that gives you a chance to ap- 
Froach these new people in a pleasant 
way—you don’t jump on them at once 
with the request for an application— 
your man’s mind hasn’t yet had a 
chance to close up—he hasn’t had an 
opportunity to say ‘“No”—and, ten to 
one, if you’re agreeable and Smiling 
and show an interest in his business, 
before you get through your interview, 
he’ll want to know what you're doing 
for a living! Thus, the subject of “life 
insurance” will come up in an entirely 
natural way, and your man will be ten 
times as likely to do business with you 
as he would have been if you had 
gone right plumb at him (without an 
introduction) with a request for his 
application. You've gained a good hear. 
ing, and that’s the most difficult tning 
in life insurance field work! ; 
Lead—Don’t Drive. 

I fear that most agents try to drive 
men into taking out a policy—instead 
of leading them to it! There comes 
a time when you have to get into first 
speed and bring pressure to bear, but 
you can lead up to that point gradually, 
gracefully and in such a manner that 
you haven’t provoked the abrupt “No,” 
which is so hard to overcome after it 
bas once been uttered. 

I would say that the securing of five 
rew acquaintances is not only a very 
important but a very essential part ot 
what might be called “a good day’s 
work.” I’m supposing that the agent 
kas brains enough, and tact enough, to 
make a good impression upon every 
person he thus meets, for, of course, it 
he hasn’t, there’s no place for him in 
the life insurance business anyhow— 
il’s a business that demands brains and 
common-sense! 

Oh, tiere’s no doubt about it, my 
friends—every man who is selling life 
insurance to-day ought to make a spe- 
cial effort—ought to make it a part ot 
each day’s program to make from one 
to several new acquaintances! How | 
wish you would act upon this! 
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RELIANCE LIFE PROGRESS. 





Makes Gain of $925,000 Paid For Busi- 
ness First Six Months 1914. 
June Big Month. 

For the six months of the current 
year the written business of the Re- 
liance Life amounted to $11,501,940, a 
gain over the same period of 1913 of 
$1,771,000. The paid-for business ag- 
gregated $7,030,624, a gain over the 
first six months of 1913 of $925,000. 
June was a large contributor to this 
fine showing, as the month’s written 
business totaled $2,500,000, a gain over 
June, 1913, of $750,000, while the paid 
business for the month amounted to 
$1,882,270, a gain over the correspond- 

ing month of last year of $617,000. 





AGENTS’ CONVENTION. 





The Pittsburgh Life & Trust to Hold 
Annual Meeting at 
Mackinac. 





The fourth annual convention of the 
Agents’ Association of the Pittsburgh 
Life & Trust Co. will be held at Mac- 
kinac, beginning Friday, July 17 and 
continuing through until Tuesday of 
the next week. Much enthusiasm is 
expected at the meeting as a result of 
the record business turned in during 
June, when over one thousand ap- 
plications were secured. 





LEADERS FOR JUNE. 


Lockyer & Atwood, Inc., managers 
for the Illinois Life for Pennsylvania, 
lead all the agencies of the Company 
for production of business in June with 
$379,000 to their credit. 





The Davey bill to except from lia- 





bility for debt the proceeds of life 
insurance policies has passed the 
Louisiana legislature. 
CANCER DEATH RATE. 
(Continued from page 6.) 
malignant disease. The experience 


further shows that out of 242,645 ad- 
missions to the sick fund for all causes, 
only 39, or 0.02 per cent., were due to 
cancer. In the English experience the 
corrected cancer death rate of coal 
miners was 61.4 per 100,000 of popula- 
tion, compared with 265.5 for chimney- 
sweeps and 113.5 for seamen. It, how- 
ever, has been shown by the investiga- 
tions of Arnstein that malignant di- 
sease of the lungs prevailed to a re- 
markable extent among the miners of 
the Schneeberg district of Saxony. The 
minerals mined in this district are most- 
ly cobalt, bismuth and nickel. Accord- 
ing to Arnstein’s investigations, one- 
third of all the miners aCmitted to tne 
local hospitals during the period of 
190711 entered with a diagnosis of 
cancer of the lung and this was given 
as the cause of death in 44 per cent. 
of the death certificates. The investi- 
gation does not appear to have been 
made with the required degree of care- 
ful attention to precise statistical analy- 
sis, but the actual cases reported in 
full detail, as given in tlie original 
article in the Vienna Clinical Weekly 
for May 8, 1913, fully sustain the im- 
portant conclusions of the author and 
Suggest the urgency of further studies 
in this promising direction. 

The established occurrence of cancer 
as an incidental result of the manu- 
facture of patent fuel, or fuel briquettes, 
consisting of coal-dust and pitch in 
the usual proportion of nine to one, 
Suggests the importance of a careful 
study of this industry in this country, 
since the same, within recent years, has 
assumed considerable proportions. 
There were nineteen plants engaged ik 
the manufacturing of fuel briquetting 
in 1912, using as a base anthracite culm, 
bituminous or semi-bituminous slack, 
carbon residue from gas manufacture, 
and peat. The binders used varied also 


and of the nineteen plants in commer- 
Cial operation during 1912 coal-tar pitch 
Was used as a binder by ten, one used 





asphaltic pitch, 


two used water-gas 
pitch, and four used mixed binders, 
the composition of which was not made 


public. There appear to be no recorded 
cases of so-called pitch cancer in this 
country, but it is quite possible that in- 
creasing attention and more careful 
observation may prove that ulcerations | 
of the skin, as well as true cancer, 

occur in this country, as well as in | 
England and Wales, in connection with | 
the manufacture of patent fuel, etc. It! 
should be stated, however, in this con-, 
rection that a case of multiple cancer 
of the skin in a tar-worker, who de- 
veloped several scores of epithelial 
lesions in various stages of develop- | 
ment upon the hands and forearms and | 
a large epithelioma upon the scrotum, | 
has been reported by Dr. J. Frank | 
Schamberg, of Philadelphia. The ort, 
suggested to Dr. Schamberg the possi- 

bility of radio-activity in coal-tar ane 
to test this assumption, according to | 
the Medical Record, he “placed a copper 
cent, a flat key and a small brass num- 
eral upon a photographic plate in a 
pasteboard negative box lined. with 
black paper. Upon the under surface 
of the lid he attached a piece of card- 
board smeared with coal-tar, so that 
the board faced downward. This box 
was placed in a black Japan tin cash 
cox and the latter was shut in a dark 
closet for twenty-four hours. When 
the plate was developed a distinct 
shadowgraph of the three objects was 
seen on the negative.” This test of 
coal-tar radio-activity is conceded by 
Dr. Schamberg to be hardly conclusive, 
but he observes that “If coal-tar was 
proven to be radio-active, it would 
seem that this radio-activity might be 
responsible for the cancer in tar-work- 
ers.” According to another account, 
Dr. Schamberg examined about twenty 
men whose work cause them to be 
smeared with tar. In the manufacture 
of tar-paper the men’s arms are soiled 
with tar and their clothing is more 
or less saturated. Most of the men 
said that they suffered from time to 
time with outbreaks of “yellow-heads” 
on their arms, but these soon passed 
away. In a number of workmen he 
saw mild acneform eruptions on the 
arms resembling a folliculitis. Five 
workmen were found showing evidences 
of beginning or well-developed cancer. 

The study of radio-active substances 
in their relation to cancer and occupa- 
tion offers a field of considerable prom- 
ise. The admirable experimental in- 
quiry by Lazarus-Barlow suggests re- 
sults of considerable practical value. 
With regard to substances commonly 
supposed to be related to carcinoma. 
this author states that, 

“Numerous samples of clay pipe, 
soot, pitch, paraffin wax, metallic 
arsenic, arsenious oxide, betel nut, 
cholesterin gall stones, pigment gall 
stones, renal and vesical calculi, have 
been examined skotographically, the 
calculi, renal, biliary, and vesical, be- 
ing made the subject of an extended 
research by Dr. Colwell. Skotographic 
effect was exhibited by one sample of 
soot out of two examined, by betel nut 
on all of numerous occasions, by each 
of twenty-three specimens of choles- 
terin gall stone, more or less “pure,” 
in three out of four samples of pigment 
gall stones examined, the effect being 
always very slight as compared with 
the action of the cholesterin calculi, 
and by thirty out of thirty-eight vesical 
ealeuli. Metallic arsenic and arseni- 
ous oxide produced effects upon the 
photographic plates, but inasmuch as 
the films showed alteration before de- 
velopment the action cannot be regard- 
ed as skotographic. On the other hand, 
none of nine specimens of clay pipe, 
of numerous samples of paraffin wax, 
of four samples of pitch from differ- 
ent localities, of several specimens of 
coal, yielded the slightest trace of 
skotographic action.” See British Med- 
ical Journal, June 19, 1909. Even though 
the evidence was negative, it would 
seem well worth while to carry on 
further experimental research along 
the lines suggested. 


(To be continued.) 
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METROPOLITAN LIFE 








METROPOLITAN LIFE INSURANCE COMPANY 





Insurance Company 


(Incorporated by the State of New York) 


(Stock Company) 
Of the People 
the Company By the People 
For the People 


The Daily Average of the Company’s 
Business during 1913 was: 


549 per day in Number of Claims Paid. 


7,895 per day in Number of Policies 
Issued and Revived. 

$1,676,339 per day in New Insurance 
Issued and Revived. 

$286,288.02 per day in Payments to 
Policyholders and Addition to Re- 
serve. 

$164,025.94 per 
Assets. 





day in Increase of 


HOME OFFICE BUILDING 


JOHN R. HEGEMAN, President 








Life Insurance Company of Virginia 


Issues the most liberal forms of Policies from $1,000.00 to $50,000.00 


Ry eT ee eee $ 9,746,273.87 

Liabilities. Sececa 8,113,997.41 

Capital and Surplus. oben sind 1.632,276.46 
Insurance in Force. . mininenianalamouanne 94,668,092.00 
Payments to Policyholde rs since Organization.. cont venture 14,138,137.61 


Is Paying its Policyholders nearly.. 


ORGANIZED 1871 


RICHMOND, VIRGINIA 


OLDEST - LARGEST - STRONGEST 
Southern Life Insurance Company 


CONDITION ON DECEMBER 31, 1913; 





anetens ..$1,250,000.00 annually 
GOOD TERRITORY FOR LIVE AGENTS 








“At the Head of the Nation” 














Equitable Life Insurance Company 
of the District of Columbia 





MEN WHO KNOW HOW can secure service contracts 
that will enable them to sell the Best Standard Insur- 
ance Policies, both Ordinary and Industrial. Terri- 
tory—District of Columbia, Delaware, West Virginia, 
and Ohio. 








NE iniscicencseunboowensein HENRY P. BLAIR 
I ia Sones nndonvecwbeees JOSEPH SANDERS 
2nd V. P. & Gen. Mgr........ WM. A. BENNETT 
Equitable ey 4 OI | cccceveseqnaseseseces ALLEN C. CLARK 
Washington, D. C. ee eee GILBERT A. CLARK 











Life Insurance and Texas 





Texas has more than four million people, made up of 
home grown population and the best selections from other 
States. They are a progressive people and they are buying 
life insurance—about seventy million dollars a year. 

More than a hundred thousand suitable subjects in the 
state are uninsured, and several times that number inade- 
quately insured. We want ten or a dozen more good field 
men to tell them about the Southland Life. Address— 


JAS. A. STEPHENSON, President 
DALLAS, TEXAS 











The Guarantee Life Insurance Co. 


| (average 


HOUSTON, TEXAS 


insurance in force over Twenty Millions of dollars. 
Assets over One Million. 
One Million a month). 

We want a capable general 

important open territory. 











seem 


Business received first eight months, 1913, over Eight Million 
agent for vacant office. | 
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lished every Thursday by The Eastern 
Underwriter Company, a@ New York 
corporation, office and piece of business 
105 William Street, New York City. 
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Entered as second-class matter Jan 
uary 4, 1907, at the Post Office at New 
York, N. Y.; under the act of Congress 
of March 8, 1879. 


A LESSON TO THE MUTUALS. 

Members of the senior factory mutual 
fire insurance companies of New Eng- 
land, are not likely to forget the Salem 
conflagration in a hurry, and marked 
changes in the underwriting practices 
of the different offices may confidently 
be looked upon henceforward because 
of the disaster. 

“Jumbo lines” will not be so popular 
with the mutuals in the tuture as they 
have in the past, nor will these offices be 
so eager to get business in congested 
centers, where the exposure hazard is 
severe. The drive of the mutuals tor 
business from now on is likely to be for 
isolated plants, or at least to secure 
those located in the better built and 
better protected zones. 

The fear of factory mutual competi- 
tion in New York city, which existed 
several years ago, may now be put 
away, the Salem conflagration having 
taught the mutual underwriters a lesson 
regarding concentrated liability that 
they are not apt to ignor- 

CONVENTIONS. 

This is the season of the year for 
conventions, although they are held as 
a rule in some summer resort, far 
enough from the turmoil of the city to 
afford the rest and recreation that 
come from change of environment, asso- 
ciation with successful men in the same 
line of business make these gatherings 
of inestimable value. The average 
person who attends a convention is 
above the ordinary. The man who 
boasts that he never attends conven- 
tions, saying that there is nothing he 
can learn is fading out of sight; not to 
profit by mingling with one’s co-work- 
ers is to be blind and deaf. The agent 
who goes to a convention merely to 
have a good time makes a great mis- 
take. He should attend every session, 
participating in the deliberations. The 
Agents Association of the Northwest- 
ern Mutual Life which will convene in 
Milwaukee next week, has issued some 
vital comments on this very point, 
which are worth consideration. The 
association says: 

The key note of the program this 
year is method. Concentrate on 
that. Come to the meetings with 


some ideas and be prepared to ex- 
press them. Don’t miss the ses- 


sions. You can see professional 
ball games or vaudeville shows any 
time. 





ENTITLED TO FAIR HEARING. 


The right of the fire insurance com- 
panies to secure a court review of the 
rates promulgated for their use by the 
Insurance Commissioner of Kansas, 
has been upheld by the Supreme Court 
of the State to which appeal was taken. 

Kansas has never been a profitable 
field for fire insurance companies, and 
when some years ago a law was passed 
empowering the Insurance Commission- 
er to make rates in the State, a number 
of companies’. seriously considered 
withdrawing from the territory, feeling 
what later proved to be the case, that 
such action would be followed by a 
forced reduction in an already inade- 
quate tariff schedule. 





SUPT. POTTS IS ENJOINED 


ANNEX COMPANIES TAKE ACTION. 








Proceedings in Illinois to Protect Busi- 
ness Threatened by Order 
Barring Underwriters. 





Taking the initiative forty-seven fire 
insurance companies issuing “underwrit- 
ers” policies applied in Springfield IIl., 
this week for an injunction restraining 
Superintendent of Insurance Potts, of 
Illinois, from interfering with their op- 
erations. Superintendent Potts recent- 
ly issued an order barring annexes 
from Illinois, taking effect July 10. 

Judge Humphrey, before whom coun- 
sel of the fire companies appeared, 
gave Superintendent Potts until July 13 
to determine whether he will file a 
motion to dismiss the bill. If no mo- 
tion to dismiss is made answer will 
then be filed and July 27 was set for 
taking up the question on its merits. 

The companies in their injunction 
proceedings declare that they have al- 
ways obeyed the insurance laws of 
Illinois and that there is nothing in 
the underwriters agency policies that 
warranted the action taken by the Su- 
perintendent. They claim that Potts 
is interfering with their business. The 
forty-seven companies who seek the in- 
junction include most of the large 
American and foreign companies. 





REBUILDING SALEM 

Salem municipal authorities are de- 
termined that the city shall not go 
through another experience similar to 
the catastrophe, if it can be prevented 
by up-todate fire prevention. The 
chairman of the committee on fire pre- 
vention in Salem wrote to the National 
Board asking for engineers with whom 
the Salem authorities could consult. 
George W. Booth, chief engineer of the 
National Board’s Committee on Fire 
Prevention, and I. H. Woolson, of the 
Puilding Committee, were both sent to 
Salem and have been in conference 
with the administration for some days. 

A commission of five Saiem citizens, 
who shall serve without pay and act 
as a rebuilding commission, is proposed 
in a bill which Gov. Walsh submitted 
to the legislature in a special message. 
The Governor also submitted bills pro- 
viding that Salem be allowed to in- 
crease its borrowing capacity $800,000 
beyond the debt limit. 

The Governor says the bill for a com- 
mission was prepared by officials and 
citizens of Salem and adds in his mes- 
sage that it is advisable that this or 
similar legislation should be passed to 
assist in promoting the welfare of the 
people of that city “in establishing a 
department in the government of the city 
boone will advance the work of rehabili- 
tation.” 


——-—— 








The Human Side of Insurance 





Elliot B. Norris, of Sodus, New York, 
has been elected president of the Farm- 
ers’ National Insurance Company, which 
will write life insurance for farmers. 
Mr. Norris says the capital stock of 
the company is $300,000. He was 
formerly master of the New York State 
Grange. Other officers of the Farmers 
National Insurance Company are W. T. 
Creasey, J. T. Levy, Robert Dey, F. H. 
Gates, C. C. Baldwin and L. Tabor, 
vice-presidents; Elisha Curtiss, secre- 
tary; I. H. Munro, treasurer. 

. _ ee 


David P. Billington, a former Phila- 
delphia insurance broker, who since 
1912 had been in the insurance busi- 
ness in San Francisco, died in San 
Manteo, Cal., recently, and the funeral 
was held in Philadelphia. 

* *” * 


Philip J. Maguire, a Chicago lawyer, 
has been retained by Superintendent 
Potts of lilinois as special counsel to 
assist him in the matter of underwrit- 
ers agencies, against which Superin- 
tendent Potts recentiy ruled. 

* o * 


Joseph A. Sinn, recently with the 
American Surety Company, and prior 
thereto vice-president and underwrit- 
ing 1inanager of the Title Guaranty and 
Surety Company of Scranton, has join- 
ed the staff of the National Surety 
Company of this city, and will have 
charge of its reinsurance department. 
Mr. Sinn has been in surety underwrit- 
ing almost since the business as- 
sumed definite proportions in this coun- 
try, and has held numerous posts of 
importance. He should prove a valu- 
able asset to the National Surety. 

- ” a 


Areunah M. Burtes, secretary of the 
Home Insurance Company celebrated 
the 50th anniversary of his connection 
with the organization some days ago. 
In recognition of the interesting event 
he was presented with a handsome gold 
medal, together with a letter of appre- 
ciation by President E. G. Snow. Sec- 
retary Burtes entered the service of the 
Home in 1864. He was successively 
clerk, adjuster, special agent, assist- 
ant secretary and secretary. Mr. Bur- 
tes has always taken a peculiar inter- 
est in New York State affairs, a terri- 
tory he formerly traveled. 

* * * 


Carl F. Sturhahn, United States man- 
ager of the Rossia of St. Petersburg, 
sailed for Europe on Tuesday, to be 
gone several weeks. Under his adminis- 
tration the business of the Rossia in 
this country has grown to large pro- 
portions, and it is now recognized as 
one of the foremost of the reinsuring 
of—ces. The Company recently com- 
pleted a handsome headquarters build- 
ing at Hartford, every portion of which 
is devoted to its own use. 

- a * 

W. M. Whitner, head of the insur- 
ance department of the Trust Company 
of Cuba, of Havana, general agent in 
Cuba, for the Home and the Hartford 
Insurance companies, is one of the 
personalities admirably described by 
the pharse, “a live wire.” A native of 
Florida, Mr. Whitner joined General 
Shafter’s invasion force during the 
Spanish war, and at the conclusion of 
hostilities liked Cuba so well that he 
determined to remain there. He made 
good from the start, and to-day has a 
firm grip upon a goodly percentage of 
the fire insurance business of the 


Island. 
+. * * 


Arthur F. Ballou, superintendent of 
the Woonsocket Water Works, of Rhode 
Island, recently resigned to go with the 


National Board of Fire Underwriters. 
* . on 


Forrest F, Dryden, president of The 
Prudential Insurance Company is tak- 
ing his vacation in the Adirondacks. 





is 


ROBERTSON MACAULAY. 











Robertson Macaulay, the veteran 
president of the Sun Life Assurance 
Company of Canada, is shown in the 
picture, printed above, laying the 
foundation stone of the company’s new 
head office building now in process of 
construction on Dominion Square, 
Montreal. The proceedings were open- 
ed by T. B. Macaulay, son of the presi- 
dent and managing director of the 
company, who spoke of the strides 
made by the company since the father’s 
advent to executive control of its af- 
fairs in 1874. The company had then 
been in operation three years and its 
business in force amounted to $1,500, 
000. To-day the company has insur- 
ance in force amounting to more than 
$200,000,000. In 1874 the income was 
$50,000 a year; to-day it is $14,000,000. 
The building is to be a beautiful six- 
story stone structure, a feature of 
which are six immense stone pillars, 
each four-stories tall, adorning the 
front of the building. 

s * * 

Robert Lynn Cox, general counsel of 
the Association of Life Insurance Presi- 
dents, spent the Fourth of July at Lotus 
Bay, New York. While in Buffalo he 
was interviewed by daily papers who 
recalled that Mr. Cox is a former Buf- 
falo lawyer and was assemblyman. He 
was asked to give a political interview, 
but switched the subject over to life 
insurance. 

. s * 

Paul Rutherford, who is now with the 
Hartford Accident & Indemnity in New 
York, for the past four years, was man- 
ager of the Missouri department of 
the Fidelity & Deposit. He began his 
insurance career fifteen years ago with 
the United States Fidelity & Guarantee 
Company in Baltimore. In 1907 ne 
went with the American Surety Uom- 
pany. 

* * ” 

L. W. M. Wakeman, Jr., who has 
been appointed State agent of the Mil- 
wauke Mechanics in New York, will 
make his headquarters in Syracuse. 
President Jones, of the Milwaukee 
Mechanics, pays him this tribute in a 
letter to agents: “His extended ex- 
perience in the insurance business, as 
inspector and special agent, has given 
to him such splendid training that he 
is well qualified to fill this important 
position. He is familiar with the busi- 
ness in your State and local conditions; 
and you will find Mr. Wakeman 4 
gentleman worthy of your confidence.” 





Ruby Lafoon, chairman of the Ken- 
tucky State Board has written com- 
panies for a list of removal penalty 
charges on farm property in the State. 
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Fire Insurance Dinerienent 


AGENCY REPRESENTATION 


POSITION OF SPRINGFIELD F. & M. 








Company Insist It be Accorded Privi- 
leges Had by Offices Main- 
taining Annexes. 





While steadfastly refusing to follow 
the practice of creating an underwrit- 
ing annex, so popular with insurance 
companies at the present time, the 
management of the Springfield Fire & 
Marine, insists that the Company be 
placed upon a plan of equality so far 
as local representation is concerned, 
with offices maintaining such organiza- 
tions. 

The contention of the Company is 
that underwriters agencies are not 
separate corporate entities, having 
neither independent capital, nor (save 
in two or three notable exceptions) 
staffs, and that to permit of their main- 
taining independent local representa- 
tion in communities where the sole or 
limited agency rule obtains, is sharp 
discrimination against companies with- 
out such appendages. 

The management of the Springfield 
Fire & Marine has clearly, emphatically 
and steadfastly made known its atti- 
tude in the matter to the various 
governing insurance bodies of the 
country, but thus far without avail, its 
protests being overruled by the num- 
erous companies supporting annexes. 





STOCKHOLDERS TO CONTEST. 





Will Attempt to Wrest Control of 
Washington Company From 
Management. 





At a special meeting called for to- 
day (Thursday) a group of stockholders 
of the Commercial Fire of Washington, 
D. C., will attempt to wrest control 
of the Company from its present man- 
agement, 

The protesting stockholders, own, it 
is reported, about 800 shares of stock 
formerly had by Thomas Tileston of 
New York. Their attorney is W. D. 
Badger, of this city. 

Robert R. Tuttle, president of the 
Commercial, is confident of his ability 
tc win out both at the meeting on the 
9th, and also at the annual gathering 
of the Company, which takes place the 
fuliowing day. 





TRANSFER HAWKINS HERE, 


Following changes last week in the 
handling of Western and Southern 
business Nelson Reid has been given 
the supervision in West Virginia of the 
Continental, Fidelity-Phenix and Fidel- 
ity-Underwriters; and L. H. Platt has 
the supervision of the three companies 
in Arkansas, succeeding A. P. Hawkins 
who comes to the home office as ex- 
aminer. The Western business of the 
Fidelity-Underwriters will be reported 
direct to the home office in New York 
under the supervision of H. H. Clutia, 
who will be assisted by A. P. Lange. 
Mr. Lange was recently special agent 
of the Fidelity-Phenix in the North- 
west. 





SPECIAL FOR DIXIE FIRE. 


President H. R. Bush, of the Dixie 
Fire, of Greensboro, announces the ap- 
pointment of Robert H. McDowell, as 
special agent of the Company for South 
Carolina, and for the North and South 
Carolina department of the Yorkshire 
of England and the American of New- 
ark, of which branch Mr. Bush is 
Manager, 

Mr. McDowell is an experienced and 
most capable field man, having former- 
ly traveled for the Springfield Fire & 
Marine. 





NOW PAID FIFTEEN PER CENT. 





Brokers in New York Suburban Terri- 
tory Win Victory—Agents to Be 
Paid More. 





By an overwhelming vote company 
members of the Suburbaa Fire Insur- 
ance Exchange granted the request of 
the brokers that an additional five per 
cent commission be paid them, mak- 
ing the compensation fifteen per cent. 
instead of ten per cent., which latter 
figure the middle men have persistently 
contended was not enough to justify 
the time, effort and expense entailed 
in securing suburban business. 

At the same time a contingent of 
five per cent. in ad iditotohent cmm 
five per cent. in addition to the 20 per 
cent. flat commission now granted, will 
be allowed local agents throughout the 
Exchange territory. 

Owing to lack of understanding as 
to when the new commissions were to 
become effective, many offices assumed 
they were operative at once, and since 
the Ist inst. have been allowing the 
new scale, a procedure it is planned to 
legalize at the quarterly meeting of the 
Exchange to be held on July 21st. 

Credit for securing the added com- 
1:ssion is due primarily to the Fire 
Insurance Brokers Association, the ex- 
ecutives of which have worked valiantly 
for the concession for mcnths, finally 
inducing 141 out of 153 companies in 
the Exchange to sanction the increase. 


Speculation regarding the attitude of | 


the Merges agency toward the agree- 
ment, which was lively for several 
weeks, has practically ceased, the gen- 
erai understanding being that Mr. 
Merges finally signed. 

At the association gathcring on the 
Zlst a series of amendments to the 
articles of agreement will be submitted 
for vote. As these amendments are 


for the purpose of putting into proper — 


form action already determined upon, 
their passage is a foregone conclusion. 





TOO MUCH LETTER WRITING. 





Companies Complain 
ence in New York State Re- 
sulting from Deficiency Charges. 





Daily report examiners in this State 
are protesting against the clogging up 
of their files by correspondence and 
notices caused by deficiency charges. 
Daily reports are sent to the different 
stamping clerks. A charge is placed 
on each deficiency. In order to correct 
the deficiency the agent must state that 
the risk is not in a frame row; that 
the chimny is brick and erected in 
accordance with requirements; also, 
that the roof is shingle or slate. The 
policy may be written at the correct 
rate, but if the agent omits to note 
compliance of the different features the 
policy is in violation and much corre- 
spondence ensues between the agent 
and the stamp clerk before final ad- 
justment. 





MIDDLE DEPARTMENT MEET. 

The Underwriters Association of the 
Middle Department will have its mid- 
summer meeting in Atlantic City on 
July 15. The executive committee 
meets the-day before. Nothing of a 
very important business nature is 
scheduled. 

Many of the specials will bring their 
wives. The attendance will be large. 





FIRE SERVICE TO BE MAINTAINED. 
Facing a reduced income for the re- 
mainder of the year the expense of con- 
ducting all public service departments 
in Cincinnati, save those of fire ant 
police, will be sharply curtailed. 





A. J. Haltwanger, special agent in 
Mississippi for the Home is among 
visitors to New York's insurance dis- 
trict. 
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NEED TO BE PUSHED. 





Both Philadelphia and Pittsburgh 
Agreements Should be Con- 


summated. 





In the opinion of observing under- 
writers both the Philadelphia and the 
Pittsburgh agreements 
been put into operation (if not in their 
original form, then with certain modi- 
fications) before now, if the work of 
securing company pledges had been 
entrusted to one capable and forceful 
personage, who was free to devote his 
entire attention to the task. 

Both of the centers named are of 
first importance and managing officials 
all have large interests there. The 
need for proper organizations was and 
is fully recognized, and the local tal- 
ent at the Quaker City and the 
Smoky City is of high standard. The 
objections offered to each of the agree- 
ments in their initial form were not 
serious, much less insurmountable, but 
the matter was allowed to drop simply 
because the parties charged with se 
curing signatures had not _ sufficient 
time to give the important work. The 
conviction that all details in connec- 
tion with company movements should 
be undertaken by a salaried represen- 
tative of say, the Eastern Union, is 
growing markedly, and it is not at all 
improbable that when a successor is 
chosen to Howard De Mott as secre- 
tary of the Eastern Union, he will at- 
tempt, in conjunction with local agents 
and managers, the completion of ap- 
proved agreements for both Phila- 
delphia and Pittsburgh. 


could have 


MEETING AT LOON LAKE. 


The mid-summer meeting of tye Un 
derwriters Association of New York 
State will be held at Loon Lake on 
the 14th inst. 





BAD HALF-YEAR RECORD. 
General Loss Ratio Reported as Close 
to Eighty-five Per Cent 
Territory Affected. 

It is currently reported and generallv 
believe that the average loss record of 
fire insurance companies for tne first 
half of 1914, will not fall below 85 per 
cent. While all sections of the country, 
save the Pacific Coast, have contributed 
to this depressing result, the experience 
in the West, has been worse than that 
of the South or East, Salem be 
omitted from the latter caiculation 





DEPARTMENT HEADS TO BE HEARD 
Penna. Commission to Learn Views of 
Insurance Superintendent 
and His Deputies. 





Before offering its report to the State 
Legislature the Pennsylvania Commis 
sion for the Investigation of Fire Iin- 
surance Rates, will hold a final hearing 
at Harrisburg, some time next month; 
the exact date not having been fully 
decided upon vet. Having heard from 
property owners, and underwriters the 
Commission would now like to Nave 
the views of Insurance Commissioner 
Johnson and the various chiefs in the 
State Insurance Department office. 





JOHNSON A VISITOR. 

Glenn H. Johnson, former president 
of the New York State Association of 
Fire Insurance Agents, and a prominent 
Syracuse agent, was a visitor in New 
York this week. He said that agents 
up-State have temporarily forgotten 
their rating grievances in view of the 
widespread activity over compensatiou 
business 

The Standard Fire Insurance Com- 
pany of Pittsburgh has filed notice of 
the increase of its capital stock from 
$350,000 to $400,000. 
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PRAISE FOR SALEM WORK 
OF NATIONAL BOARD. 





(Continued from page 1.) 


for the consideration of claims, the 
appointment of special adjusting com- 
mittees and such other questions of 
method and arbitrament as may be 
found necessary. The arrangement of 
such office to conveniently handie the 
applications of loss claimants should 
be much the same as that obtaining 
in the tellers’ desks of banking insti- 
tutions. 
Register Names of Adjusters. 

All insurance adjusters, before taking 
up the consideration of claims, should 
register their names and the company 
they represent with the General Ad- 
justment Committee. A record of the 
addresses of both companies and ad- 
justers should be kept for reference by 
the General Adjustment Committee. 

It will not be the province of the 
General Adjustment Committee to in- 
terfere with the individual work of the 
companies or their adjusters unless it 
shouid be found necessary to appoint 
sub-committees for the purpose of re 
viewing claims where several compan- 
ies are involved and to pass upon the 
same in event of a disagreement or 
for the purpose of special investigation. 

Each company or group of companies 
should provide their own office or 
rooms for the work of adjusting and 
each of their adjusters or (if the ad- 
justment be in the hands of a com- 
mittee), each chairman of stch com- 
mittee shall determine time and place 
of meeting for adjustment purpeses. It 
will further be the duty of such aa- 
juster or chairman to notify the as- 
sured interested in claims which may 
be up for adjustment. 

This General Adjustment Committee 
should keep entirely free from duties of 
relief or municipal aid, bureaus or charit- 
able organizations Nor should it volun- 
teer to supply information to such bodies 
but should at all times be ready to 
furnish them advice and information 
when asked. Free access should be 
given the proper officials of these re- 
lief bureaus to the insurance companies’ 
records in order to check the dispens- 
ing of unwise charity. This should not 
be construed as implying that the duties 
of the companies are in any manner 
those of relief bureaus. This condition 
is mentioned because the tendency to 
so regard it crept into the work of 
adjustment both at San Francisco and 
Chelsea. 

On the establishment of General Ad- 
justment Committce Headquarters, the 
public should be at once informed of 
that fact through the press and the 
local agents and the location of these 
headquarters should be clearly defined. 
All parties having claims against the 
companies should be requested, through 
the same medium, to call at the Gen- 
eral Adjustment Headquarters and file 
their claims as early as possible. All 
general information relating to adjust- 
ments should pass through this General 
Adustment Committee, even where but 
a single company is involved in a claim. 
All bulletins relating to adjustment 
matters should be posted at the com- 
mittee headquarters and be cpen to 
reference and inspection both by insur- 
ance men and loss claimants. Dissem- 
ination of information through the 
newspapers further than has been men- 
tioned should be avoided and the public 
taught to regard the General Adjust- 
ment Committee as the clearing house 
for all insurance adjustments and in- 
formation. 

Card Certificate of Claim. 

On claim being presented by a policy- 
holder, serially numbered cards in dupli- 
cate should be made out by the Gen- 
eral Adjustment Committee end, as 
soon as it is decided who shall adjust 
the loss, the duplicate of these cards 
is to be given to the adjuster or chair- 
man of Special Loss Committee, to 
whom the claim is assigned and the 
original card be filed with the General 
Adustment Committee in suitable in- 
dex file, by number and with guide 
cards for every t21 numbers. In no 





instance should an adjuster proceed 
with a claim until he has received this 
card as his certificale of procedure tu 
do so. When the loss is finally adjust- 
ed, this card is to be returned to the 
General Adjustment Committee with 
the endorsement of the adjuster thereon, 
the date of its returr and the amount 
of the agreed award stated. 

These cards are so arranged as to 
give room and place for name of as- 
sured, location and rature of property 
covered, name or names of adjuster or 
committee of adjustment, names of in- 
terested companies, and amounts and 
total amount of insurance and adjust- 
ment. Also notation as to whether 
there is a correspondingly numbered 
folder in the letter file (described later) 
containing any special matters of' in- 
formation relating to the claim. 

For convenience in reference, these 
ecards are consecutively numbered, 
original and duplicate bearing the same 
number, and (in an unused state), the 
original and duplicate are attached by 
a perforated fold. Whenever a card 
is made out for any claim, entry against 
the corresponding number should be 
made in a general index book, provided 
fer that purpose. Such book is prop- 
ery ruled and capticned. 

This will give quick means of refer- 
ence for any claim ag the index num- 
ber and card or claim number will cor- 
respond. There are also provided two 
alphabetical index books, of the Ledger 
Index type. 

Assured Index and Location Index. 

One of these indices is for the names 
o the assured and the other for the 
street locations, both alphabetically ar- 
ranged. When entering in these indices 
the name of the assured and the street 
location, the claim number (that is, 
the card and the geacral index number) 
should be entered as well. Books seem 
preferable to cards for this indexing 
purpose since, while the cards can be 
issued by several clerks at the same 
time, the entering of them in the indices 
czn follow at early convenience from 
tke original of the cards which will 
aiways be in the possession of the Gen- 
eral Adjustment Committee. Further- 
more, there is added safety in having 
these indices in bock form, thereby 
avoiding the confusicn that might result 
were a special card out of a cabinet 
index at the time reterence to it was 
desired. 

When the duplicate cards are re- 
turned by the adjuster after a claim 
has been disposed of, the date of their 
return shall be noted in each of the 
three indices mentioned and on the 
original card or certificate as well. The 


duplicate that has been turned in by | 


the adjuster can then be separately 
filed. If it contains special memoranda 
of value, it should be filed in the letter 
folder next described. 

Special Information File. 


For the filing of further data or cor- 
respondence so as to be promptly avail- 
able, there is provided an ordinary ver- 
tical letter file with folders bearing the 
£3me numbers as the claim cards intu 
which folders is put all information of 
every sort and kind bearing on the 
particular claim. Thecards, until used, 
are packed in ordinary paste-board boxes 
and are accompanied by a card filing 
cabinet capable of holding 10,909 of the 
originals of these cards with a guide 
as already mentioned for every ten num- 
bers. There is also a letter file cabinet 
with space for 3,000 folders. 





ARSON CHARGE IN TROY. 

Leon H. Samuels, Lionel E. Samuels 
and Samuel A. Samuels, members of 
the Samuels Sample Company, Troy, 
N. Y., were placed in jail last week on 
charges growing out of a fire in their 
establishment. 

Fire Marshal Haynes, who arrived at 
the fire early, was suspicious. The au- 
thorities found a large quantity of 
melted wax in qa case where gowns were 
displayed, and they think that candles 
were placed there. The defendants 
claim that they lost $7,000, while their 
insurance was only $5,000. 


BUILDING INSPECTIONS. 





Methods Employed in Brooklyn Termed 
“Foolish, Ridiculous and 
Useless.” 





A severe arraignment of the building 
inspection service as now conducted in 
Brooklyn, N. Y., was made by the June 
Grand Jury in that city. 


In part the Grand Jury asserted that 
“we are over inspected. 

“Over 1,000 inspectors, at an expense 
of over $1,500,000, are continually 
harrassing the unfortunate property 
owners and each one literally falling 
cver the other in their eagerness to 
find fault avd order changes in build- 
ings already built or in construction. 
The result is that many property own- 
ers are selling their property for a)l- 
most anything they can get and :nany 
factories and manufacturing plants are 
being removed from the city to other 
localities.” 





“STRONG AS THE STRONGEST” 


The Northern Assurance Co. 


(LTD., OF LONDON) 
ORGANIZED 1836 
ENTERED UNITED STATES 1876 


Lesses Paid - - $85,000,000 
Losses Paid in U. 8S. - $28,000,000 
EASTERN AND SOUTHERN DEPARTMENTS 


55 John Street 


NEW YORK CITY 








WESTERN 


ASSURANCE CO. 
of Toronto, Canada 
FIRE and MARINE 


UNITED STATES BRANCH 


Assets . atten 

WEB . cewggroynevesstoewetersiees 578,165. 
Bae Gh Ge Dasccccsvesescccsss 1,053,888.67 
W. R. BROCK, President 

W. B. MEIKLE, Vice-Pres. & Gen. Man. 














The Gamewell Fire Alarm 
Telegraph Co. 


Fire Alarm and Police Telegraphs 
for Municipal and Private Plants 


OVER 1500 PLANTS IN ACTUAL 
SERVICE 


EXECUTIVE OFFICE 
30 VESEY STREET, NEW YORK 
AGENCIES 


178 Devonshire Street, 
1216 ‘Lytton Building, ; 
801 Wabash -Building, Pittsburgh, Pa. 
709 Dwight Building, Kansas City, Mo 
915 Postal Building, San Francisvo, Cal. 
304 Central — Seattle, Wash. 
Utica Fire Alarm Telegraph Co., 
Utica, N. Y. 
Northern Electric Company Limited, 
ontreal, Canada. 
General Fire Appliances Co., Ltd, 
Johannesburg, South Africa 
Colonial Trading Co., Ancon; 
Canal Zone, Panama 
F. P. Danforth, 1060 Calle Rioja, 
Rosario de Santa Fe, Argentine Republic 


Boston, Mass. 
Chicago, Ill 








Organized 1817 Incorporated 1820 
Cash Capital $750,000 
E. C. IRWIN, President 


FIRE ASSOCIATION PHILADELPHIA F 


Office: Company’s Building, 407-409 Walnut St. : 


Assets $9,091,141 
T. H, CONDERMAN, Vice-President 
. G, GARRIGUES, Sec. and T 
R. N. KELLY, Jr., Asst. Sec. and Treas. 1817 





A 





Charter Perpetua 


reas. 








Authorized Capital $500,000 


Brtrnit National Hire 
Insurance Cn. 


DETROIT, MICHIGAN 
A Company to be built gradually and along the indicated 


lines of permanence 


AGENCY CONNECTIONS SOLICITED 











R. W. Alexander, Pres. 


A. N. Stewart, V. SC ZA EY 


Oash Capital $1,000,000.00 





W. W. Alexander, Sec. 





BALTIMORE, MD. 
Surplas to Policyholders $1,203,604.68 
FOR AGENCIES IN NEW YORK, NEW JERSEY and PENNSYLVANIA, 
Apply HOME OFFICE 


Ef D. Legg, Asst. Sec. 
™ Tr 
> 
Ss 














FOR SALE —Fire Insurance Maps of Tennessee, Penn- 


sylvania, Ohio, Illinois, Kentucky and Louisiana at bargain prices- 
For information, address 


Western & Atlantic Fire Insurance Company 
NASHVILLE, TENNESSEE 
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WTUALS HELP BAGH OTHER 


SALEM MUTUAL WILL CONTINUE. 





How Naumkeag Mill Loss Was Dis- 
tributed—Sprinklers Partially 
Save Two Plants. 





In the Boston papers of last Sunday 

the following advertisement was print- 
d: 
*“Galem Conflagration. All Massachu- 
setts Mutual Fire Insurance Companies 
will pay their losses in full, without 
discount, and their business will suffer 
no interruption. Massachusetts Mutual 
Fire Insurance Union. 

Inasmuch as the Salem Mutual had 
a loss of $100,000 with a surplus con- 
siderably less it is seen that it would 
have to get help to weather the storm. 
This assistance was forthcoming, the 
Massachusetts Mutual Dwelling House 
Fire Insurance Mutual at a meeting 
yoted to assume all but $1,000,000 of 
the outstanding liability of the Salem 
Mutual. Each company will assume 
that proportion which its net surplus 
bears to the total surplus of the union 
companies. The Salem Mutual will 
continue in business. 

Naumkeag Loss. 

As was predicted the Naumkeag $3,- 
328,547 loss heavily depleted the sur- 
plus of some of the Senior Mutuals. 


The companies involved and _ their 
losses follow: 
Amount 
Companies Involved. of Loss. 
Nr $200,000 
WE $s006600 pasion s 230,090 
DG shsdcaneteiaeeeerdacece 800,000 
OS ae Ps rere rene 373,763 
MG scdstnages tees shes iven 290,000 
PORE ca veswesevegudeyes 283,931 
UML. < hw ct eee awe % bb~.e 614,749 
IED. i dds d vwrs wee vsewes 168,63 
Pt ME “pesvasctessekoweite 184,900 
PE ee rere es 112,000 
gk errr e 71,466 
So ee eee ee $3,328,547 


The committee which decided to 
adopt the National Board’s plan of ad- 
justing losses consisted of H. A. Wiley, 
Royal; J. Hemingway, Boston; W. B. 
Mendlicott, Atlas; G. W. Hinkley, Citi- 
zens Mutual. C. P. Faunce, vice-presi- 
dent of the Holyoke Mutual; and Fred 
A. Norton, president of the Salem 
hoard, have charge of the passes. All 
adjusters desiring passes had to be 
identified by a local agent before the 
passes were issued. It took some time 
to convince the military authorities of 
the necessity of the prompt issue of 
passes. H. A. Wiley is chairman of 
the Advisory Adjustment Committee. 

The Sprinklers. 

It is believed that two plants were 
saved by sprinklers. They are those 
of the Wilkinson Counter Company, 
Jefferson Avenue; and the E. S. Wood- 
bury Shoe Manufacturing Company. 
Although in the direct path of the 
flames neither was totally destroyed. 
The top of the Wilkinson plant was 
burned off, and the remaining three 
Stories were saved. About one-third 
of the Woodbury plant was destroyed. 
Carr Brothers had a 20,000 gallon tank. 
A gallant fight against the flames was 
made until the water was exhausted. 

Origin of Fire. 

The Salem fire started in a shed 
connected with the unsprinklered plant 
of the Korn Leather Company. It 
formerly made the “Korn Tip Filler,” 
celluloid and alcohol with a stain for 
coloring. It is also reported to have 
used celluloid varnish, which is cellu- 
loid dissolved in amylacetate and alco- 
hol. This varnish is used in thick 
liquid form for coating leather, is put 
on with brushes, and gives off an 
inflammable vapor, while the substance 
itself burns very rapidly. 

The Standard, in speaking of the 
origin of the fire, said: 

The firm claims to have discon- 





tinued the manufacture of the Korn 
Tip Filler, but one of the part- 
ners was interested in a filler manu- 
factured on the premises by the 
Salem tip Finish Company. Deputy 
Chief Neal of the State police, who 
is making an investigation, states 
that in the shed where the fire 
broke out there were three barrels 
containing a quantity of a mixture 
of collodion, amylacetate acetone 
and, so the proprietor claims, 
about 10 per cent. of tetrachloride 
for the purpose of reducing the in- 
flammability of the mixture. The 
chief is of opinion that a certain 
amount of celluloid was also stored 
in the shed. 

The building was of frame con- 
struction, with the exception of the 
first story, which was partly brick. 
It was four stories in height. The 
floors and roofs were joisted, and 
the finish of the walls and ceilings 
open, with the exception of the 
office, which was of wood sheath- 
ing. The stairways were indiffer- 
ently shut off and the elevators 
were trapped. There was a very 
heavy exposure hazard and prac- 
tically no protection. 

To sum up, the risk was rated 
as poorly constructed; floor open- 
ings poorly protected, private in- 
side protection poor and no alarm 
service. 





AN UNUSUAL SETTLEMENT. 





Companies Agree to Reopen Adjust- 
ment if Subsequent Damage 
Occur, 





A feature, as interesting as it is un- 
usual, of the settlement of the claim 
of the Gibbs Preserving Compary ot 
Baltimore, is the pledge of the adjust- 
ers to reopen the case if subsequent 
damage to the stock be proven. 

At the time of its fire on June 15th 
the manufacturing and storage plant ol 
the Gibbs Preserving Company had 
great quantities of fruit made up as 
jams and jellies, and also nad 20 mil- 
lion labels in stock. The theory regard- 
ing the fire is that the heavy varnish 
on the latter generated spontaneous 
combustion. 

While early reports indicated a totai 
loss on the property, $40,000 of which 
would be upon the labels, later and 
more thorough investigation proved 
these figures to be greatly exaggerated. 
Adjustment was bad through the pay- 
ment of $28,056.81, on both stock ana 
machinery; $27,486 being on the for- 
mer account and $570.03 on the latter 
account. 





MAY CARRY OWN INSURANCE. 

The authorities of Buffalo have been 
advised from Albany that the city may 
create a special fund for insuring public 
employes under the provisions of the 
workmen’s compensation law. 





LOSS PAYMENTS  UP-STATE 


REPORT OF MARSHAL AHEARN. 








Companies Settled for $2,430,447 in 
Erie County Last Year—Otsego 
County Highest. 





In his annual report Fire Marshal 
Ahearn gives the estimated damage in 
fires and the amount of settlement by 
insurance companies for.the year 1913. 
The figures by counties follow: 

Amount of 


County. Estimated Loss. Settlement. 
SE Gio wtietinged $827,000 $649,000 
Allegheny ...... 85,100 69,300 
eee 406,000 363,052 
Cattaraugus ..... 122,023 92,000 
SE. how owasesd 98,000 78,550 
Chautauqua ..... 435,000 282,566 
Chemung ........ 390,000 361,475 
Chenango ....... 88,000 63,100 
rr 67,000 40,000 
Columbia-........ 118,000 75,896 
Cortland ..... . 170,000 153,123 
Delaware ........ 130,000 61,803 
Dutchess ........ 248,000 142,392 
ESS ees 2,557,852 2,430,447 
I isan ened alse 66,428 42,303 
Franklin ..... . 167,641 118,361 
Fulton ........... 385,656 363,513 
Genesee ......... 207,200 185,629 
EN | ive Save ba 202,364 128,994 
Hamilton ........ 24,410 20,760 
Herkimer ........ 106,094 71,000 
Jefferson ....... 246,331 200,496 
a a rr 33,000; 9,000 


Livingston ...... 


72,000 
Madison ........ 410,414 
Monroe ...... .- 847,286 
Montgomery .. 172,160 
NOSSRM ....... . 500,650 
0 Se 534,738 
EE: Siete a6 94-45% 316,342 
Onondaga .». 496,027 
Ontario .-- 185,009 
CPM oséccccece 479,277 
Orleans ... 160,000 
ND hss sices 92,000 
Se 
PUNE. 666000000 25,000 
Rensselaer ...... 521,141 
Rockland ... 254,000 
St. Lawrence . 271,000 
EEE 208 ,000 
Schenectady - 154,105 
Schoharie ~ 26,000 
eer 49,705 
"EF 70,570 
Steuben ......... 303,032 
| ere 166,114 
Sullivan .-- 169,892 
0 4 55,774 
Tompkins ........ 170,373 
MEE Stexvainvens 285,914 
ee 126,720 
Washington . 140,594 
ad eee 77,009 
Wyoming ....... 33,000 
ME :b o8 ck adds as 121,118 





MOTOR CAR FIRES. 
“Motor,” a paper read by owners of 
automobiles, has offered prizes for the 
best essays on how to protect motor 


cars from fire. 


37,655 
273,732 
768,671 
102,502 
376,900 
453,441 
139,087 
422,650 
164,847 
379,638 
108,000 

57,009 
851,372 

18,000 
449,592 
134,000 
183,733 
123,058 
437,032 

15,023 

23,010 

40,066 
175,195 
123,154 
126,686 

33,314 

87,724 
166,311 

81,830 

76,527 
256,585 

28,383 

65,678 


























NEAL BASSKTT, Vice-President 





Firemen’s Insurance Co., Newark, N. J. 


Statement January 1, 1914 
SE eee eae 
Re-Insurance Reserve ............ 
Reserve for Unpaid Losses and All Other Liabilities.. 
os ae ee ee 
poo ere rere 


During a successful record of 58 years this Company has paid losses exceeding 


$14,000,000.00 


DANIEL H. DUNHAM, President 
JOHN KAY, Vice-President and Treasurer 


$1,000,000.00 
2,845,185.81 
273,985.87 
2,720,038.31 


$6,839,209.99 


A. H. HASSINGER. Secretary 
J. K. MELDRUM, Assistant Secreta « 































INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, 


United States Branch 
92 William Street, New York 


ENGLAND 


RICHARD D. HARVEY 
United States Manager 

























Office 
PHILADELPHIA 
325 Walnut Street 











Clarence A. Krouse & Co. 
GENERAL INSURANCE AGENTS 


PENNSYLVANIA = 


Making a Specialty of FIRE, TORNADO and LIABILITY Insurance 








Office 
NEW JERSEY 
Stone Harbor and Haddonfield 











=NEW JERSEY 


With over twenty-five years continuous experience, we are thoroughly: qualified to 


properly safeguard your clients interests 


Sixteen leading Companies represented in our agency 


YOUR PATRONAGE IS SOLICITED 
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BROKERS’ ACTIVITIES 











WINSHIP ON BROKERS. 





Michigan Commissioner Biames Them 
for Demoralization of Rates 
and for Discrimination, 





In view of the activity of the Michigan 
Insurance Department regarding brok- 
ers it is interesting to note the observa- 
tions on this subject just made by In- 
surance Commissioner Winship of 
Michigan in his annual report. He says: 


“For some time past the Michigan 
Insurance Department has had under 
consideration the operations of non- 
resident agents seeking to place busi- 
ness upon property and other risks in 
this State. It has seemed to the De- 
partment for some time, that there 
was considerable incongruity in the 
construction of an act, using language 
to the effect, that no foreign company 
shall write, place or cause to be writ- 
ten or placed, insurance ‘n this State, 
through non-resident agents, that would 
permit such non-resident agent to do 
all of the work of procuring and plac- 
ing a policy, except the fina) act of 
countersigning, as had been the cus- 
tom. 


“In order that the Department might 
be definitely informed as to the proper 
construction of this act, before making 
a ruling, a letter was addressed to the 
Attorney General of the State, calling 
his attention to the provisions of the 
resident agency law, and in his opinion, 
he declared that no foreign insurance 
company could, under the provisions of 
this act, place or cause to be placed, 
through one of its offices, outside of 
this State, any policy of insurance, pro- 
cured in Michian by a non-resident 
agent, without rendering itself liable 
to the imposition of the penaity pre- 
scribed in the act. In accordarce with 
this opinion, the Department made a 
ruling to that effect. 


“I believe this ruling has created 
more agitation and though‘ in insurance 
circles than any ruling made in many 
years past, but it is my opinion that it 
will redound to the best interest of the 
insuring public, as well as to the resi- 
dent agents of our State. The ruling 
in its broad scope, included a prohibi- 
tion against the writing of insurance by 
non-resident brokers and in effect, pro- 
hibited the operation of so-called un- 
derwriters agencies, unless they are 
operated strictly as departments of the 
company, whose policies they write, and 
I am pleased to state, that this ruling 
has been acquiesced in and hereafter, 
all so-called ‘underwriters’ policies will 
be issued in such form as to leave no 
doubt in the public mind, as to the re- 
sponsibility back of the policy. The 
great evil of underwriters agencies, as 
previously operated in this State, as 
well as in other States, lies in the fact 
that they have hitherto held themselves 
out as a separate entity from the com- 
pany, whose policy they wrote. In the 
advertising, in the policy form and in 
all other public matters, they have held 
themselves up to the public, in such a 


manner, as to lead the non-observant 
person to believe, that they were really 
insurance companies and, vary irequent- 
ly, one would carry under its own dis- 
tinctive name, such an expression as 
‘Capital Stock $2,000,000,’ when in fact 
there was no capital stock at all in 
connection with the underwriter, but 
the capital stock was confined entirely 
to the company whose policy was is- 
sued. This often led to confusion, as 
the policyholder might have one policy 
in the parent company and one in the 
underwriter agency, under the impres- 
sion that he had a policy in two sep- 
arate companies, when in fact, they 
were both in the same company. 1! 
do not believe it advisable to suggest 
any new legislation upon this subject 
at present, inasmuch as the National 
Convention of Insurance Commission- 
ers, through a sub-committee of its com- 
mittee on laws and legislation, of which 
your commissioner is a member, has 
under consideration, the framing of a 
uniform law, upon the subject cf under- 
writers agencies, which I believe wilt 
result in an act that will carry out the 
ideas involved in the Michigan ruling 
above referred to. 

“In so far as the ruling prohibits the 
operation of non-resident brokers, there 
is nothing whatever to be said upon the 
other side of the question. The broker 
{fg nothing more than a middle man, 
who ought to be eliminated in the mat- 
ter of underwriting. There is no ques- 
tion but what the broker is responsible 
for the demoralization of rates and the 
discrimination in rates, and while some 
policyholders may obtain financial ben- 
efit through his operations the effect 
of the cutting of rates in the interest 
of those fortunate ones, must be made 
up by the small policyholder, who in- 
sures direct with the local agent. 

“The few complications that may 
arise from the effect of the Michigan 
ruling on this subject, will be more 
than compensated for by the direct 
benefit to the great mass of our people 
as well as to the 20,000 or more resi- 
dent agents of this State.” 

* * . 


B. & O. Grain Insurance. 

In discussing grain elevator insur- 
ance of the Baltimore & Ohio Railroad 
the Baltimore Underwriter says this 
week: 

The plan of the Baltimore & Ohio 
Railroad to give protection in a 
form of insurance to owrers having 
grain in its elevators has caused a 
sensation in the business. From an 
authoritative source we understand 
it is the purpose of the railroad 
company to seek »rotcction from 
some One or more of the fire com- 
panies that comply with the laws 
of Maryland in a large floating 
policy and pay the regular board 
rate and give the owners of grain 
that is in the elevators the benefit 
of a low rate of 25 cents per hun- 
dred. One of the reasons for this 
is the fireproof elevators in other 
cities on the line of the above rail- 
road that has a very lIcw rate be- 
cause of the elevators being fire- 
proof and the shipments of grain 
to them. Were such a thing to con- 
tinue the local elevators would be- 





come useless and for their own pro- 





tection and that of the trade of 
Baltimore city, the Baltimore & 
Ohio Railroad has to protect itseif 
and see that none of their traffic 
was lost to other railroads in other 


cities because of this low rate on = ” 
elevator charges for fire insurance. German American 
Competition is the life of trade and Ins 

particularly with their railroad urance 

coming into Baltimore they had to New York 

protect themselves. If it is as we STATEMENT JANUARY 1.1914 


understand the railroad is to pay 
tariff rate for this insurance and 
let the users of their elevators se- 
cure their insurance at a low rate 
of 25 cents per hundred, then the 
railroad will be loser in the end if 
they don’t make up the difference 
in some other way. 

What company or companies will 
be that secure this elevator policy 
is a question and that fact will 
come out later when the plan be- 
comes one of general use by the 
shippers of this city. 

* 7~ + 


10,479,090 


NET SURPLUS - 


9.245.855 


ASSET 


21.724,918 








Corroon Forms. 

In answer to some criticisms heard 
on the street regarding forms used by 
R. A. Corroon & Co. on policies for 
large corporations, doing business in 
several States, R. A. Corroon said to 
The Eastern Underwriter this week | 
that these forms were submitted to/! 
companies and approved before they 
were printed. This brokerage house, 
by the way, has been growing rapidly 
of late. R. A. Corroon began work in 
a printing establishment. For the past 
seventeen years he has beer in the 
insurance business. 

a * 





THE LEADING FIRE COMPANY 
OF THE WORLD 


* 
New Suburban Agent. 

S. M. Bower, of 1 Liberiy street, has 
secured the agencies of the Phoenix ot 
Hartford and some other companies in |} 
part of the suburban territory 

« * 





SUN ESCAPED LOSS. 

One of the companies fortunate 
enough to escape loss at Salem was 
the Sun Insurance Office, which discon- 
tinued its Salem agency some months 
ago. } 





[of Liverpool England. ] 











HUMBOLDT FIRE INSURANCE CO., Pittsburgh, Pa. 
TEUTONIA FIRE INSURANCE CO., Pittsburgh, Pa. 
NEW YORK STATE DEPARTMENT 


PERCY B. DUTTON, Manager, Rochester, N. Y. 




















JOHN L. DUDLEY, Pres. GEORGE E. WOOD, Vice-Pres. 


The John L. Dudley, Jr. Co. 
84 William Street, New York City 
General Agents in the U. S. for the Arlington Fire, of Washington, D. C. 


GENERAL AGENTS SUBURBAN DEPARTMENT: 
Western Assurance, of Canada Sterling Fire, of Indiana 


JOHN E. KING, Vice-Pres. 








HEAD SUBURBAN AGENTS: 
Atlas Assurance Co., London; Sun Underwriters, London; Nord-Deutsche, 
Germany; County Fire, Philadelphia 











OF NEW YORK. 


company for en agent. 





Home Office, 


Western Office, 





The best company for a policyholder is the best 
HENRY EVANS, President. 


89 MAIDEN LANE, NEW YORK. 


432 SO. LASALLE ST., CHICAGO. 


“An Agent Is Known by the Companies He Keeps” 
Continental Insurance Company 


Fidelity-Phenix Fire 





OF NEW YORK. 


The assured places the responsibility on the 
agent; a Fidelity-Phenix policy relieves him of it. 


HENRY EVANS, President. 


Home Office, Home Office 
80 MAIDEN LANE, NEW YORK. 80 MAIDEN LANE, NEW YORK. 
Western Office, Western Office, 


137 SO. LASALLE ST., CHICAGO. 


Insurance Company || Fidelity (Fire) Underwriters 


OF NEW YORK. 





Combine the assets of two of the largest com- 
panies with the highest sense of liberality and 
fairness. 





Combined Assets $42,586,574 
Policyholders Surplus $23,743,555 


332 SO. LASALLE ST., CHICAGO. 
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New Jersey Notes 





——<— 


DISAGREE OVER BINDER. 








Carlstadt Button Co.’s Loss, Carlstadt, 
N, J., Starts Controversy Between 
Hoboken Agents. 





Controversy, with a threat of court 
proceedings, has developed over the 
ss of the Carlstadt Button Company, 
Carlstadt, near Rutherford. This line 
was controlled by Carey Bros., of Hobo- 
ken, who had placed $5,000 insurance, 
and had been asked to place $15,000 
additional. Carey Bros., as brokers,went 
to the Magee Agency and placed a bind- 
er on May 14. As to just what followed 
there is a difference of opinion. Mem- 
bers of the Carey agency have made 
afidavits to the effect that when the 
additional insurance was asked they se 
cured on May 14 $15,000 on a binder. 
A few days thereafter a Niagara-De- 
troit policy was delivered to the office 
of Carey Brothers, bearing date of May 
14. Later an employe of the Magee 
agency asked for the return of the 
Niagara-Detroit policy, saying that the 
company requested cancelation. P. J. 
Carey delivered the policy, he says, with 
the understanding that new insurance 
would be written for a like amount, but 
when the Carey agency applied for the 
insurance policies on May 27 they were 
iuformed that the property of the 
Carlstadt Button Company had been de- 
stroyed by fire and refused to deliver 
the policy. The assured is threatening 
suit. 

The Magee agency is understood to 
claim that it did not agree to substi- 
tute policies for the policy that was 
canceled. The Charles Salvage Com- 
pany is adjusting for the assured. 





ASKS JERSEY CITY INSPECTION. 

In a letter to the Hartford Agent 
John A Ward, of Nelson & Ward Co., 
Jersey City, suggests that the National 
Board of Fire Underwriters send a 
corps of enginers to Jersey City for 
the purpose of making a thorough in- 
spection of the city as to its liability 
to a conflagration and its equipment 
for fighting fires, and, also, “to instruct 
the people of Jersey City in the science 
of fire protection, all without cost to 
the city.” 





BASEBALL LEAGUE IN 'NEWARK. 

Four insurance companies are or- 
ganizing baseball clubs in Newark to 
wake the Saturday half-holiday in that 
city more enjoyable. They are the Fire- 
men’s, Newark Fire, American and 
Commercial Casualty. After reading 
the batting list of the Commercial Cas- 
ualty the sporting editor of The East- 
ern Underwriter picks that team to win 
the pennant. 





F. Il. S. N. ELECTION. 

The Fire Insurance Society of New- 
ark has elected the following executive 
committeemen: Frank B. Heller, chair- 
man; George C. Plume, Edward Hand, 
Stewart T. Smith, Albert H. Hassinger, 
Robert A. Osborne, John J. Crawley 
and Louis Lippman, the first four be- 
ing hold-overs. 





TO BE CONSULTING ENGINEER. 

It is reported that Frank Montgom- 
ery, of the New Jersey rating bureau, 
and well-known throughout the State 
as an inspector, will become a consult- 
ing insurance engineer, working inde- 
pendently. 





OPERATE ON SPIEGELBERG. 
William H. Spiegelberg, manager of 
Jos. M. Byrne in Jersey City was oper- 
ated upon for appendicitis a few days 
ago. 





The Newark Fire Insurance Com- 
pany has declared its regular semi-an- 
Qual dividend of 7% per cent. 





PITTSBURGH TRACTION. 





Rate is 1.12/24 on Line of $14,300,000, 
Controlled by Jos. M. Byrne 
& Co. 





After correspondence extending over 
a period of several months a rate of 
1.12% for three years has been fixed 
on the general schedule of the Pitts- 
burgh Railway Company, a $14,300,000 
line, placed by Jos. M. Byrne & Com- 
pany of Newark. The binder rate from 
April 1 to May 15 is 117%. At the 
completion of the fireproofing on the 
roof of the Rankin Power House, which 
will be in a month, the rate will be 
reduced to 1.05%. 

This line has grown from $3,878,000 
to $14,300,000 in twelve years. The 
loss ratio has been less than 12 per 
cent. in that period. There are one 
hundred and fifty-eight items in the 
schedule. A blanket form is used. 





TWO FREAK CLAIMS. 

The special agent of a company, call- 
ing upon an assured in New Jersey 
who had written that he had an “ex- 
plosion loss,” was informed that a can 
of asparagus, placed upon a gas stove 
had blown up, damaging the kitchen 
thirty dollars worth. The special ex- 
pressed his regrets, but demonstrated 
why the company was not liable under 
the standard policy. 

The Newark Fire recently had re- 
ported to it a loss originating from a 
fireless cooker. 





NEWARK STOCKS, 
Late quotations on Newark insurance 
stocks are as follows: 


Bid Asked 
EE abc dbec0-0s08 885 
re 530 
a Aare 490 
WOWOPE FIO 006 cccccss 280 300 
Commercial Casualty .. 190 200 
ee Se!) SS eee 125 
ge ree 130 150 





NEW SPECIAL FOR NEWARK FIRE, 

Charles R. McClure, of Spencer, Ind., 
has been appointed special agent of the 
Newark Fire in Indiana. He has a 
prosperous local agency in Spencer, 
and at one time was a newspaper man. 





RATE VASELINE WORKS. 

The only vaseline plant in New Jer- 
sey, the Chesebrough Manufacturing 
Co., Perth Amboy, was rated this week. 
The average rate on the fireproof bot- 
tling house is .06852. The rate on the 
warehouse is a little over fifteen cents. 





NEW CAMDEN AGENCY. 

A new ugency in Camden has been 
established by John C. Davis under 
the name of the Acme Realty Com- 
pany. 





NEW FIRE CHIEF. 

John A. Stockton, First Assistant 
Chief, has been appointed Chief of the 
Fire Department of Camden, N. J. He 
has been in the department more than 
thirty years. 





APPOINT T. W. COCKER. 
'Thomas \W. Cocker has been appoint- 
ed special ayent of the Detroit National 
for New Jersey. 





RE-RATE TOWN. 

The town of Brielle, Monmouth 
County, has been re-rated cy the Atlee 
Brown office. The inspectors found 
that this is not a summer resort, most 
of the houses being occupied all the 
year around, and a lower rate resulted. 





RATING OFFICE ONE YEAR OLD. 

The office of the New Jersey Rating 
Expert is one year old, having started 
on July 5, 1913. More than 4,000 rat- 
ings a month are being made. 





A franchise to install its burglar 
alarm system by underground wires has 
been granted the Holmes Electric Pro- 
tection Company by the authorities of 
Brooklyn, N Y 

















Capital Stock - - 


Special Reserve Fund 
Net Surplus . . 


Total Assets - 


C. E. Sheldon, V. Pres’t. 
F. Hoadley, Secretary 





Fire, Tornado and Automobile Insurance 


American of Newark 


Chartered in 1846 


Liabilities ‘ * 


P. L. HOADLEY, President 


- $1,000,000.00 
5,452,043.92 

° 300,000.00 

: 3,252,859.29 


- $10,004,903.21 


Cc. W. Bailey, V. Pres't. 
A. C. Cyphers, Treas. 


























Moving Picture Film Developing 
and Printing Factories 


By B. C. Scudder, Manager Eastern Department 
Crum & Forster, New York 











So numerous and dangerous are the 
hazards connected with the developing 
end printing of moving picture films 
that the majority of the insurance com- 
psnies refuse absolutely to write such 
risks, while those taking them demand 
up to seven and even eight per cent. 
for the indemnity. 

The original films used in the picture 
making process are of celluloid com- 
position, and are practically all pur- 
chased from the Eastman Manufactur- 
ing Company of Rochester, N. Y. The 
pictures are taken mainly in studios, 
which embrace practically the hazards 
of a theatre; all scenery used is manu- 
factured on the premises, woodworking 
machinery, electrical and highly inflam- 
mable painting devices being main- 
tained for that purpose, 

The films then take the process of a 
photographing estabiishment. From the 
studio they pass to the drying room, and! 
revolve at high speed upon spindles. 
The printing hazard is peculiarly dan- 
gerous. By means of an arc light, 
which constantly splutters and throws 
sparks, the picture is transferred from 
one film to another, no device for pro- 
tecting the reel from the flying sparks 
having yet been perfected. Another 
serious danger occurs in polishing, the 
fast moving pieces of felt used on the 
machine throwing sparks through fric- 
tion. 

It is, of course, superflucus to remark 
that the celluloid films e1e highly com- 
bustible. While talking to the former 
manager of the Eclair Film Works at 
Fort Lee, N. J., who by the way, was 
blown through a windo; by explosion 
in a recent unexplained fire, he as- 
serted that the films were not nearly 
so combustible as was generally 
claimed, and that they could not be 
ignited by a lighted cigarette. The 
absurdity of this centention was speed- 
illy demonstrated, when a cigarette 
spark came in contact wilh an extended 
film, the latter flaring up so quickly 
and fiercely as to singe the fingers of 
the tester before he cculd drop the 
burning roll. That the stcrage of films, 
is likewise a serious firo hazard was | 
illustrated, through the complete de- 
molition of the finely constructed | 
warehouse of the Lubin Manufacturing | 
Company at Philadelphia. The reason | 
assigned for the explosion was spon- 
taneous combustion causcd by the rays | 
of the sun reflected through numer- | 
ous windows. Those familiar with film | 
manufacturing and printing admit that | 
a certain percentage of gas escapes, 
and if confined in a recom is very apt 
to explode. } 

Until the hazards surrounding this | 
class of risk are better known and | 
guarded against, fires are sure to be} 
frequent and expensive, and underwrit. | 
ers will be justified in scanning most | 
critically all business submitted for, 
acceptance, 








Another New Jersey insurance man 
on the sick list is Thomas C. Moffatt, 
president of the Fire Insurance Society 
of Newark. 


GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK. 


ORGANIZED 1859. 


Statement, January 1, 1914. 
Cash Capital .......$1,000,000.00 


ere 7,260,197.27 
Net Surplus ........ 2,596,266-99 
Surplus for Policy 

Holders ......... 3,596,266.99 


HEAD OFFICE 
Cor. William & Cedar Streets 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital - . $1,000,000.00 
Cash Assets - - 4,743,233.00 
Cash Surplus to Policy 
Holders - - - 1,741,305.00 


The real strength of an insurance company is in 
the conservatism of its management, and the man- 
agement of THE HANOVER is an absolute as- 
surance of the security of ita policy. 





R. EMORY WARFIELD - _ President 
JOSEPH McCORD .- Vice-Pres. & Sec’y 
WILLIAM MORRISON -_ Asst. Sec'y 


JAMES W. HOWIE - - Gen. Agent 


HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK. 











JOHN C. PAIGE CO. 


INSURANCE 
65 KILBY ST. BOSTON, MASS. 








“ The Leading Fire Insurance Company of 
Amenca™ 





CASH CAPITAL - $5,000,0%0.00 
WM. B. CLARK, President 
Vice-Presidents 
HENRY FE. REES A. N, WILLIAMS 
Secretary 
EF. J. SLOAN 
Assistant Secretaries 
GUY E. BEARDSLEY 
RALPH B. IVES 


W. F, WHITTELSEY, Marine Secretary 


E. 8. ALLEN 
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UNIFORM REINSURANCE LAW 


ADVOCATED BY MR. HOTCHKISS. 








Says “Authorized Insurance” Laws, 
Applied to Retrocession Com- 
panies are Narrow. 





In an extension of remarks made on 
reinsurance by William H. Hotchkiss, 
former Superintendent of Insurance in 
New York, before the Insurance Com- 
missioners convention in Chicago last 
april, and which has been distributed 
by Mr. Hotchkiss, Le calls attention to 
the increase in the number of reinsur- 
ance companies. Prior to 1909 there 
were ten in this state. In 1913 there 
were twenty-four. In Massachusetts 
twenty-two reinsurance companies are 
now doing business; in New Jersey the 
same number; in Pennsylvania twenty- 
six. The increase in their premium 
income was from $18,340,000 in 19u9 
to $38,321,000 in 1913. Mr. Hotchkiss 
says that all figures are incomplete 
because it is impossible to know what 
the Lloyds do. His suggestions regard- 
ing reinsurance are: 

“First: So long as we continue to 
believe in the classification or single 
field system, as distinguished from the 
multi-field system abroad, any uniform 
reinsurance law should deny to rein- 
surance companies multi-field powers. 
If we are to abandon our eclassifi- 
cation system—and there are already 
signs that we may—we should aban- 
don it directly, not by indirection. 
Rightly or wrongly, we Americans, have 
heretofore refused to permit the policy- 
holders in one class or field to be put 
in jeopardy by the hazards of an en- 
tirely different class or field. More, we 
have prescribed different reserve re- 
quirements in each field. This from the 
beginning has been our theory and 
our practice; it is embedded in our 
iaws. The business operations in the 
home offices of hundreds of companies 
recognize this division. Foreign multi- 
field companies have come to our 
uarket and—while doubtless protest- 
ing—have recognized it by establishing 
mono-field United States branches. This 
is the law of the land, not merely by 
statute but by insurance practice affect- 
ing home office and field, and the pub- 
lic, as well, and has been such for 
considerably more than half a century. 
Our American classification system 
cannot, therefore, be changed without 
great shock—shock that would unsettle 
the insurance business for a number of 
years. 

“Second: In view of the conditions 
here summarized, azy further extension 
ef the narrow authorized—insurance 
rule to reinsurance and retrocession 
companies—to say nothirmg of the pe- 
culiarly unwise New Jersey proposal 
of 1914—is not in the interest of our 
American public, in that such rule 
tends to decrease rather than increase 
the supply of much needed insurance 
facilities, and makes evasions—perhaps 
violation—of law both by our citizens 
and by their insurers not only likely 
but necessary. 

“Third: That we should adopt a more 
liberal treatment of the problem—hav- 
ing in mind that the rule of authorized 
insurance is not so much an expression 
of sovereignty as a means to protect 
our citizens—and that, therefore, when 
the retention of the full reserve by an 
authorized company under American 
supervision has been accomplished, we 
can, in view of the conditions which 
confront us, well put aside our rather 
straight laced notions of sovereignty 
and, so doing, get this much needed 
service for our people. 

“Fourth: That the whole subject be 
taken up at an early day, and, after 
an investigation covering both Amer- 
ican conditions and European practices, 
there be blocked out a uniform law 
regulating reinsurance and retroces- 
sion; and 

“Fifth: That, meanwhile, leg slation 
on this important subject and rulings 
or action affecting it or further com- 
mitting any State to its present or to 
some other policy be, so far as possible, 
avoided.” 





MOVING PICTURE HAZARDS. 





Insurance Commissioner Young Writes 
to Mayors Asking Ordinances to 
Guard Against Hazard. 





Insurance Commissioner Young, of 
North Carolina, who is making an et- 
fective campaign for fire prevention, 
has now turned his attention to the 
moving picture shows, writing as rol- 
lows to mayors of North Carolina cities: 

“One of the new hazards introduced 
into our cities and towns of recent 
years is the danger arising from the 
installation and operation of moving 
picture shows. It is extremely import- 
ant that the ordinances of your town, 
backed by the State laws, should re- 
quire that apparatus for operating these 
shows shall be properly installed, and 
I trust your people are paying special 
attention to this matter. 

“I am writing, not only to call your 
attention to the above, but to ask that 
you will incorporate in an ordinance the 
requirement as a condition of license 
being issued for operating moving pic- 
ture shows, that they will from time 
to time during each performance, and 
between the different pictures shown, 
throw upon their canvas sentences in 
regard to the condition of the theatre, 
and suggestions as to preventing and 
putting out fires. These sentences can 
be written and prepared by the man- 
agers of these picture shows; and I 
will take pleasure in furnishing you 
such sentences as should be thrown 
upon the canvas for the education o 
your people” 





PHILADELPHIA FIRE MARSHAL. 

In succession to Joseph S. Mallory 
lately resigned, George W. Elliott has 
been appointed fire marshal of Phila- 
delphia. In speaking of his plans Mr. 
Elliott said: 

“These plans are in their infancy, but 
there is a splendid field for that kind 
of work here, and we are going to 
carry them out to the fullest extent. 
Putting out fires is all very well, but 
the most important work we have ahead 
of us is the control of conditions that 
breed fires, just as the Health Depart- 
ment eliminates pools and other condi- 
tions that breed mosquitoes. 

“In Philadelphia, as abroad, the 
chief difficulty in this work is the educa- 
tion of the public to appreciate its 
necessity. Hundreds of children lose 
their lives because they are permitted 
to play with matches. Hundreds of 
factories and stables are destroyed be- 
cause of careless persons who smoke. 
That is what we must eliminate, and 
we intend to co-operate with the Bureau 
of Building Inspection and the Elec- 
trical Bureau in the work.” 





THE FIRST DAILY REPORT. 

The New York Underwriters Agency 
has sent out a picture of the ware- 
house of John T. Warren & Co., Cin- 
cinnati, on which the first daily report, 
devised by the late Alexander Stoddart, 
was issued. The daily report was writ- 
ten in 1866, the policy being for $10,099. 

In commenting upon the picture A. 
& J. H. Stoddart say: 

“When a property owrer’s rate is 
under discussion, he often claims to 
differentiate his risk from others of its 
class, and to urge that a lower rate 
is justified, saying: ‘I have paid pre- 
miums for twenty years and never 
called on the companies for a cent of 
loss.’ Here is a risk which, presum- 
ably, has paid premiums for fifty years. 
But those who view such matters super- 
ficially should reflect that, at the rate 
charged, if this warehouse were to burn, 
even one hundred and fifty years hence, 
the companies would then be obliged 
to pay the owner an amount to the 
premiums of two centuries.” 

TWO SPEECHES FOR DIGGS. 

W. S. Diggs, president of the Insur- 
ance Federation of Ohio, will be one 
of the speakers to address the National 
Association of Casualty and Surety 
Agents at White Sulphur Springs, Sep- 
tember 21-25. He will also address the 
National Association of Insurance 
Agents at Minneapolis, August 17-20. 


July 9, 1914, 


— 





NEWARK FIRE 


INSURANCE CO. 


NEWARK, N. J. 
The Oldest Fire Insurance Company in New Jersey 
INCORPORATED 1811 


Agents Desired at Unrepresented Points 








Florida Fire and Casualty Insurance Company 


Home Office, JACKSONVILLE, FLA. 


pon ete TOO CE LEN COTTE ee) $429,188.15 
Sg RR Se eee 222,025.63 
SOLICITS 


Fire Reinsurance by Treaty or Otherwise 
Fire Risks on Legitimate Surplus Lines Only 


after licensed Companies have been exhausted. 


ENCOURAGE HOME COMPANIES 








First Nationa 


Fire Insurance Company 
Of The United States 
WASHINGTON, - - D.C. 


STATEMENT DECEMBER 31, 1913. 


OED ng tanctcdvconcnntsbats bicathbadeseactobentsemesdevcsenecenail $1,630,979.86 
—— ER ET LT ae Ie pe 

Ma Mtanvadsaeiepaadhdads sakes suabaeesoasercwenations 907.50 
Nee, _* EE eS Ce EER Hes SIS LY ee 


1,391,550.28 


Responsible Agents wanted i in Cities and Towns where Company is not now represented 











1831 —— 1914 


(FIRE) 
THE Potomac INSURANCE Company 


OF THE DISTRICT OF COLUMBIA 


Agents Wanted in 
Pennsylvania, West Virginia, Ohio 
and Illinois 
Address HOME OFFICE - - WASHINGTON, D. C. 











FRANK & —e U. 8. Managers 


Insurance Company, Ltd. 
OF = ENGLAND 
tablished 182 
The “YORKSHIRE” is the mec and Strongest of the Saint Fire Companies not here- 
tofore represented in the United States 
ERNEST B. BOYD, Underwriting Manager 
». E. LANE, Assistant Manager, 80 preiten Lane, New York 
jos" York Life Insurance & Trust Co., .» Trustee, 52 Wall Street 


PACIFIC COAST DEPARTMENT, McClure Kelly, Manager, San Francisco, Cal. 
NORTH & SOUTH CAROL INA DEPARTMENT, Harry R. Bush, Manager, Greensboro, N. 
SOUTHEASTERN DEPARTMENT, Dargan & Hopkins, Managers, Atlanta, Ga. 
Louisiana & Mississipi Department, JAS. B. ROSS, Manager, New Orleans, La. 














hilden & Hancock 


95 WILLIAM ST. 


NEW YORK 





General Brokerage Business 





..-All Branches... 





“PROMPT ATTENTION” 
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TRANSACTS 
Personal Accident, Health and Disability; 
Plate Glass; Automobile; including Property 
Damage & Collision; Elevator, Teams, 
Employers’ Liability, Workmen's Compensa- 
tion, Public and General Liability Insurance. 
Fidelity and Surety Bonds. 


Head Office for the United States 
57-59 WILLIAM S8T.,NEW YORK 


Western Department: Pacific Department: 
98 50. LASALLE STREET 332 PINE STREET 
Chicago, til. San Francisco, Calit 











BURGLARY AND THEFT POLICY. 





Reasonableness of Charging Additional 
Premium for Added 
Hazards. 





While the great majority of local 
agents thrdughout the country have 
accepted without protest the modified 
form of residence theft policy adopted 
by the principal insurance companies 
early in the year, an occasional protest 
from a local man is heard. his criticism 
being usually based upon a misappre- 
hension of the facts. 

It is urged, for example, that the 
exclusion of the guest coverage in the 
contract; curtailment of the non-occu- 
pancy provision; declination of liability 
during periods of fire alarm, and re- 
striction of liability on jewelry in un- 
occupied houses beyond 84 hours, is 
discrimination against the assured. 

A moment’s reflection will show the 
injustice of such qa charge, each and 
every one of the restrictions above 
nected being precautionary measures, 
the absence of which would largely in- 
crease the normal burglary and theft 
hazard, and preclude the sale of in- 
demnity at rates now obtaining. 


It is the desire of managing under- 
writers to popularize burglary and theft 
insurance, so that the volume of busi- 
hess now written will be multiplied 
many fold. To do this tariffs must be 
such as to attract prospective clients, 
and the policy prepared for the aver- 
age and not the extra hazardous risk. 

When a year’s experience be had with 
the present contract, the results had 
thereunder will be closely analyzed, and 
if results warrant, liberalizing features 
will likely be incorporated or rates will 
be reduced. 

Until such time agents should loyally 
cooperate with their companies in 
pushing the standard form of contract, 
thc merits of which can easily be un- 
derstood by property-owners. 





BONDED FOR $200,000. 

To Booth & Flinn was awarded some 
days ago the contract for building 
Route 33 of Section 1, New York sub- 
Way. The bond of $200,000 required 
for the work was supplied by the Cas- 
lalty Company of America, United 


States Fidelity Company, American Fi- 
delity and two southwestern companies. 
The indemnity is for a period of three 
years. 


~~ Casualty and Surety News 





SENSATIONAL BOND PREMIUM 


WILL AGGREGATE JUST $200,000. 








Successful Bidders for New York Sub- 
way Work Furnish Large 
Surety. 





What is reputed to be the largest 





individual contract surety bond pre-| 


mium known in underwriting circles, 
will be collected shortly by the Ameri- 
can Surety Company and three com- 
panies associated with it as indemni- 
tors for Booth & Flinn and 
O’Rourke Construction 
whom were awarded the contract for 
building two important sections of the 
New York subway. 

The highly important work, which 
calls for considerable expensive tun- 
nelling, was advertised in five forms; 
individual proposals for each of the 
two sections being invited, and then a 
figure upon the work as a whole. 

The Booth & Flinn office and the 
O’Rourke Construction jointly, proved 
the lowest bidders, under the last 
form, and were awarded the extensive 
work, their aggregate price being $12,- 
444,725.75. 

A surety bond of $1,000,000 or $500,- 
000 for each section to be built, was 
required, and this will be supplied by 
the American Surety and the Globe 
Indemnity companies of New York, the 
Fidelity & Deposit, of Baltimore, and, 
perhaps, the United States Fidelity & 
Guaranty, of the latter city as well. 

The bond, which will run for four 
years, the estimated time required for 
completing the work, will pay an an- 
nual premium of $50,000, or $200,090 for 
the term. 

The business is considered very de- 
sirable by underwriters, the financial 
standing and prBfessional reputation of 
the contracting concerns being of the 
very highest. Keen rivalry for issuing 
the bond obtained among the surety 
offices, the American finally capturing 
the plum. 

Until now the record construction 
bond for New York city was that writ- 
ten for John B. Macdonald some years 
ago, when the main section of the sub- 
way was built. 





RATES FOR SPECIAL FEATURES. 





Subject to Be Considered at Meeting 
of Burglary Insurance Under- 
writers Ass’n. 





At a meeting of the Burglary Insur- 
ance Underwriters Association to be 
held in this city, sometime after the 
15th inst., an effort will be made to 
fix a proper schedule of charges for 
the various liberalizing features attach- 
ed to policies through the medium of 
binders. 

At the same time a report will be 
had from the committee previously 
named to review the robbery policy, 
together with rates and rules for writ- 
ing it. 





T. W. THOMPSON RESIGNS. 

T. W. Thompson has resigned as man- 
ager of the surety department of the 
New England Casualty in the general 
agency of H. M. McConnell & Co., 
Chicago. At one time he was with 
the United States Fidelity & Guaranty 
Company. 





On July 1 Humphrey & Ewing, of 
St. Louis, became general agents for 
the Maryland Casualty in the larger 
portion of Missouri and Southern 
Illinois, succeeding W. M. Byrne & Co. 
He was for years general agent for the 
Maryland’s surety lines :n that terri- 
tory and subsequenjly organized the 
Equitable Surety. 
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Home Office 





American Fidelity Company 


FIDELITY AND SURETY BONDS 
ACCIDENT, HEALTH AND BURGLARY 


Insurance in New and Attractive Policies . 
Liberal Agency Contracts to agents in small towns 
Apply to nearest General Agency or to Home Office 


GENERAL AGENTS 
John Paulding Meade & Co., 99 Milk Street, Boston 
Hutchinson, Rivinus & Co., 3 South William Street, New York 
Charles Wharton, Jr., 212 Bakewell Building, Pittsburgh 
G. H. Shearer, Jr., 416-20 Walnut Street, Philadelphia 
Percy H. Russell, 9th and New York Avenue, N. W., Washington 
F. A. Buchanan, Jr., 312 Johnston Building, Cincinnati 


MONTPELIER, VERMONT 








PERSONAL INDEMNITY LOSSES. 





One Surety Company Dropped $37,000 in 
a Year Through Individual 
Indemnitors. 





In receiving application for bonds it 
will often happen that the applicant, 
as an inducement to the surety com- 
pany to execute the bond, will offer in 
addition to his own indemnity the in- 
demnity of a third person, firm or cor- 
roration, i. e., will offer to have such 
third person agree to indemnify the 
surety against loss. In discussing the 
unreliability of personal indemnity 
Luther E. Mackall, of the Globe In- 
demnity Company, in his new book on 
“The Principles of Surety Underwrit- 
ing” says: 

“One company reports that in mak- 


ing a partial examination into the 
causes of its losses during the year 
1912 it found that more than $37,900 


was directly attributable to the accept- 
ance of bonds on the faith of personal 
indemnity, which was thought to be 
good, but which turned out worthless. 
The president of the company says: 
‘Indemnitors are still costly, and we 
pay dearly for accepting business other- 
wise objectionable relying on them, ” 
Mr. Mackall sums the objections in 
part as follows: 

“An indemnitor generally signs the 
agreement on the assumption that the 
principal will perform the obligation; 
when trouble comes the indemnitor is 
slow to live up to his obligation. 

“The indemnitor may die and his es- 
tate be distributed to his heirs, or he 
may move to parts unknown before lia- 
bility accrues. 

“When liability accrues the indemni- 
tor may be insolvent. 

“The indemnitor is likely 
before the surety company 


to learn 
of the ap- 


proach of trouble and dispose of his 
property and make himself ‘execution 
proof.’ ” 





SCIENTIFIC SURETY RATING. 
New York !nsurance Departmert Sug- 
gests More Statistical Data 
for Towner Bureau. 





The New York Insurance Department 
has concluded its report on the Towner 
Rating Bureau, which finishes as 
follows: 

“IT am of the opinion that the bureau 
performs a work that ‘s essential to 
the proper conduct of the surety busi- 
ness, since it is obvious that if each 
company were without any restraint in 
the making of rates comretitior would 
lead to promiscuous raic-cutting and 
consequent demoralizaticn and prob- 
ably in some cases to insolvency. 

“In my opinioa subscribing companies 
ought to furnish to the bureau as com- 
plete statistical ‘ables of experience as 
possible, so that the bureau might be 
able to predicate its rates on a scien- 
tifically sound nasis. In making this 
suggestion I an not unmnindful of the 
fact that many difficulties are to be 
met with in any attempt to base surety 


rates on mathematical formule owing 
to the frequent and some times radical 
changes which are madc in forms of 
bonds, and to the uncertainty of the 
ultimate liabilities to wnich surety com- 
panies are exposed. 

“These changes and uncertainties, of 
course lessen, 'r a measure, the value 
of any statistical tables which repre- 
sent the actual experience of the com- 
panies. Furthermore, the great dl- 
versity that exists in the underwriting 
methods of the various companies ren- 
ders statistical information derived 
from experience of uncertain value. 
All such information, of course, must 
be subjected to critical analysis before 
it is accepted as a basis for rate 
making.” 





ENTERING SOUTH AMERICA. 
Fidelity & Deposit Under Advantageous 
Arrangement, Will Operate 
in Argentina, 

Convinced that an admirable oppor- 
tunity for desirable business getting 
awaited it in certain of the South 
American countries, the Fidelity & De- 
posit Company of Baltimore, has ar- 
ranged to enter Argentina, and a little 
later will open offices in Brazil and 

Chile. 

It will operate in the territory in 
conjunction with the Commercial Surety 
Company, an Argentina institution 
formed several years ago, and backed 
by a number of the leading business 
and professional men of the country. 
Pedro J. Urmeneta, a native of Span- 
ish America and versed jn its com- 
mercial and underwriting oie will 
be in immediate charge of the Fidelity 
& Deposit’s affairs in Argentina. For 
the past year Mr. Urmeneta has been 
in Baltimore studying the practices and 
general policy of the Company. 

The Fidelity & Deposit in addition 
to operating broadly in the United 
States is likewise represented in sev- 
eral countries of Continental Europe. 





A FLORIDA COMPANY, 

Prominent among the financial insti- 
tutions of the South East is the Florida 
Fire & Casualty Insurance Company ot 
Jacksonville, formed a little over two 
years ago. Ownee and officered by men 
of standing the Company has pursued 
a policy of safe and steady expansion 
and its development has been along 
lines that make for permanency in the 
business. 





WANTED 


Position as Superintendent 
of department of Casualty 
Company by experienced 
man having good _ record, 
capable of handling Compen- 
sation problems. Address, 





Superintendent 


Care os The Eastern Underwriter 
105 William Street, New York City 
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MARYLAND ACTUARY’S REPORT 


UNCERTAINTIES OF STATE FUND. 








Same Trouble Defining Hazardous 
Occupations’ as in New York— 
Average Wage Perplexities. 





Actuary Clayton C. Hall, of the 
Maryland Insurance Department, dis- 
cusses the new Workmen’s Compensa- 
tion Law of that State in the annual 
report of the Department just issued. 

For the execution of the law in Mary- 
land a State Industrial Accident Com- 
mission of three members has been 
created. The employer has_ three 
alternatives of insurance: The State 
accident fund, insurance in companies, 
and self-insurance. In discussing the 
proposed State Accident Fund Actuary 
Hall says: 

“In respect to the proposed State 
Accident Fund, it is a well-recognized 
fact that the adequacy of any insur- 
ance fund depends upon the inclusion 
within its provisions of a number of 
risks sufficiently large to insure 
average results; and if the other two 
methods of providing and securing com- 
pensation were generally preferred and 
selected by employers, there would be 
nc guarantee that the State Fund ever 
would be adequate. In Section 16 it 
‘is provided that ‘said fund shall be 
administered by the Commission with- 
out liability on the part of the State 
or the custodian thereof beyond the 
amount of such fund.’ If the fund 
should be insufficient for the payment 
of the claims upon it, it is not appar- 
ent where the liability would lie. 

“In Section 19 it is made the duty of 
the Commission to fix the rates of pre- 
mium for each class (of employment) 
according to the risks of the same suf- 
ficiently large to guarantee a _ work- 
men’s compensation fund from year to 
year; and to re-classify from time to 
time the industries or occupations in 
order that there may be a flexible ad- 
justment of the rates as the hazard 
fluctuates, and to use all means in their 
power through the rate adjustment to 
lessen the opportunities for injuries to 
the workmen. Apparently the classi- 
fication and rating not only of differ- 
ent industries put of different estab- 
lishments in the same industry is con- 
templated. 

“Section 32 contains a list of employ- 
ments in 42 groups which are classified 
as extra hazardous. Some of those en- 
umerated—among which may be men- 
tioned the manufacture of wicker ware, 
wooden toys and baby carriages—are 
not usually so regarded. 

“For determining the basis upon 
which compensation is to be calculated 
it is provided that ‘average weekly 
wages shall be taken to mean the aver- 
age weekly wages earned by an em- 
ploye when working on full time.’ In 
some employments, such as depend up- 
on the seasons or the weather, steady 
work on full time is unknown. And 
some employes, either through defect 
in their health, habits or industry, could 
not work steadily or continuously it 
they had the opportunity. 

“In the Wisconsin law for workmen’s 
compensation enacted in 1911 the week- 
ly earning is defined as one fifty-second 
part of the average annual earnings of 
the employe. In the law upon the same 
subject in New York, the provision was 
made that the ‘average weekly wages 
of an employe shall be onefiftieth part 
of his average annual eernings;‘ and 
the latter is to be computed at three 
hundred times his average daily wages.’ 
This is one way of saying that average 
weekly earnings shall be rated at six 
times the average daily wages. Con- 
tinuous employment seems to be 


assumed to be the normal condition. 
“In Section 46 of the Maryland Stat- 

ute it is provided that ‘if it be shown 

that the wages of the injured employe 


would under natural conditions be ex- 
pected to increase, the fact may be 
considered in arriving at his average 
weekly wages. This opens a wide field 
for conjecture. What consideration 
should be given to the fact if he had 
a reasonable prospect ‘ur a reduction 
of wages or of-dismissal before him 
is not specified. 





CONNECTICUT RULING. 





Judicial Revision of Rulings of the 
Compensation Commission 
in That State. 





Hartford, July 6.—An important de- 
cision as to appeals from awards by 
the compensation commissioners in this 
State, was made by Judge William L. 
Bennett in the superior court. The 
appeal which had been taken from an 
award made by George B. Chandler, 
compensation commissioner for the dis- 
trict, was the first of that nature taken 
to the superior court here, and conse- 
quently the ruling Judge Bennett made 
is likely to act as a guide and a prece- 
dent in this State, 

John J. Powers had been employed 
in the Hotel Bond in this city, and 
on January 20 he was suddenly killed 
in the elevator at the hotel. The Royal 
Indemnity Company, under a policy of 
iasurance, had assumed the liability of 
the hotel company under the compen- 
sation law of this State. On a hearing 
before Commissioner Chandler, he ruled 
that compensation to Mrs. Powers, 
mother of John J. Powers, and who 
was partly dependent on her son John, 
be $5 a week for 312 weeks. The appeal 
to the superior court was taken from 
this award, 

Philip Pond of New Haven, raised 
the question to the form of procedure 
that should be followed. He contended 
that the compensation commissioner, 
under the law, was vested with judi- 
cial powers, and being such, as he 
claimed, Judge Bennett had a right to 
take the whole question and go into 
it, as in the case of an appeal from 
any other judicial body. 

Judge Bennett, however, took a dif- 
ferent view. He held that the compen- 
sation commissioner was not vested 
with judicial functions, but acted in 
an administrative capacity, and he 
ruled that, on an appeal, the court 
should revise actions of the compensa- 
tion commissioner only when judicial 
questions are raised on the appeal. As 
Indge Bennett viewed it, the court 
should act as it does on appeals from 
decisions of county commissioners as 
to liquor licenses. The rule has been 
well settled that decisions of the county 
commissioners are not disturbed unless 
it is shown that the commissioners acted 
illegally or arbitrarily, and the judge 
also held that the burden of proof was 
on Mr. Pond’s client. The effect of 
the judge’s ruling is that on such ap- 
peals the superior court will determine 
errors of law and not errors of fact. 





WAITING FOR SETTLEMENT RULES 





Insurance Companies Expecting Daily 
to Hear From New York 
Commission, 

Although numerous accidents have 
already been reported to the insurance 
companies under the new workmen’s 
compensation law of New York, which 
became operative on the lst inst. no 
attempt at settlement has been made, 
the underwriters being unable to pro- 
ceed pending the receipt ci rulés from 
the State Commission. It was expected 
that these would have been issued last 
week, but up to the hour of our going 
to press they had not been delivered 

to the insurance companies. 

The new law very explicitly compels 
the payment by insurers of all claims 
for medical attendance to injured em- 
ployes, but it is anticipated consider- 
able confusion will arise in determin- 
ing whether claimants have been in- 
jured in conformity with any one of 
the forty-two general classes named in 
the act, 





NEGRO’S FIDUCIARY BONDS. 





Company Finds That Agents Sometimes 
Conceal Facts in the Ap- 
plication. 





One of the surety companies has 
issued the following notice: 

“Hereafter no fiduciary bond for a 
negro applicant is to be executed by 
any agent unless all the facts have 
been submitted to the home office in 
advance and specific authority granted. 

“We have found that numerous bonds 
for negro fiduciaries, administrators, 
guardians, etc., have been written by 
agents in the past and reported to the 
home office without indicating the race 
of the applicant. We do not want to 
assume the attitude of discriminating 
against any applicant because of race 
or color, but experience demonstrates 
that bonds for these applicants must 
ro handled with an extra degree of care. 

“These aprlicants are, as a rule, un- 
familiar with the duties of their trust, 
and not well schooled in business 
methods. They seldom have the best 
of legal advice and the assets of the 
estates, as a rule, are of a nature not 
susceptible to‘ joint control.” 





BUILDING AND LOAN POLICIES. 





New Coverage to Protect Property 
Owners in Case of Damages Secured 
by Third Parties. 





The Royal Indemnity has issued a 
policy to cover the liability of build- 
ing and loan associations and the lia- 
bility of owners to third persons for 
injuries sustained in and about the 
premises. When a person borrows 
money from a building and loan asso- 
ciation to purchase a private residence 
the mortgagee requires tkat the bor- 
rower shall protect the loan, against 
loss by taking out a fire insurance 
policy. The mortgage is recorded and 
becomes the first lien upen the prop- 
erty. The equity in the property of 
the borrower being small precautions 
must be taken by the building and loan 
associations to secure themselves from 
a claim made against the borrower or 
owner for injuries received by a third 
person upon the premises, and to pro- 
tect against judgment predicated upon 
these injuries. 





APPOINT C. S. FOWLER. 





Former New York Insurance Deputy 
Goes With Compensation Inspec- 
tion Board as Secretary. 





C. S. Fowler, formerly of the National 
Board of Fire Underwriters and also 
at one time a deputy superintendent 
of insurance in New York State, has 
been made secretary and assistant 





manager of the Compensation Inspec- 
tion Rating Board, which has offices at 
123 William street. The governing 
committee has also appointed J. 4 
MacKinnon as chief inspector for the 
board. Mr. MacKinnon has had con. 
siderable experience in inspection 
work, having formerly been connected 
with two Southern casualty companies 
as chief inspector, and more recently 
in a similar capacity served with the 
Texas Employers’ Insurance Associg- 
tion. The organization of the Compen- 
sation Inspection Rating Board wil] be 
pushed with all possible speed, and it 
is expected that the appointment of 
the important position of manager wil] 
be announced in a day or two. 





POWERS OF STATE BOARD. 





Mass. Commission Seeks Authority to 
Take Depositions Abroad. 





Whether the State Industrial Acci- 
dent Board has the right to take deposi- 
tions abroad in the settlement of cases 
before it, is a question that the Massga- 
chusetts Supreme Court has been asked 
to decide. 





CHANGES TO STOCK BASIS, 


The Bankers’ Accident Insurance 
Cempany of Des Moines has been 
changed to the stock basis, having 
been a mutual for twenty years. Its 
new capital is $100,000 with $20,000 
surplus, and it has received its cer. 
tificate and license under the new plan. 
Several of the Iowa accident mutuals 
are considering this change. but the 
Bankers was the first to carry it 
through. 





WOULD PROSECUTE PROMOTERS, 


Stockholders of the Columbia Casual- 
ty Company of Lafayette, Ind., which 
“died a bornin,” entailing a loss of 
$91,000 to the deluded investors, at a 
gathering on Monday determined to 
prosecute those responsible for the col- 
lapse of the embryonic venture. The 
matter will be formally brought to the 
attention of the Tippecanoe County 
Grand Jury with a prayer that the 
rascally promoters be indicted. 





MIDLAND INCREASES SURPLUS. 

The Midland Casualty Company of 
Chicago is adding $50,009 to its surplus 
by reducing its capital from $250,000 
to $200,000 and is also amending its 
charter by substituting burglary and 
theft and plate glass insurance for the 
lability lines it was permitted to write 
under the original charter. The offi- 
cers of the Midland do not believe 
that conditions in liability and com- 
pensation insurance warrant a new 
and small company entering those 
fields at this time. 














BOSTON 
Paid-In Capital $1,000,000 


DEVELOPING 
> Fidelity and Surety Bonds, Liability Workmen's 

Compensation, Automobile, Accident, Health, 
Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE 


Massachusetts Bondinga«Insurance Company 








T. J. FALVEY, President 
Write For Territory 








clean record. 
New Jersey. 





Equitable Accident Company. 


Best monthly contract on the market. 
supportby the Company that works with se Twenty-one years’ 
District Managers and loc 


WM. H. JONES, General Manager 
161 DEVONSHIRE ST., Boston, Mass. 


Most loyal Home Office 
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“Many agents really be- 


Writing lieve guardians’ bonas 
Guardians’ should be freely written 
Bonds and that they are com- 


petent to pass upon 
them, even where same remain in force 
longer than five years,” says the Na- 
tional Surety News. “This assurance, 
or diversity of opinion, ‘s in reality 
born of extremely limited knowledge 
of the subject, and just as a brief 
glimpse of the enormous possibilities 
for loss, we are citing a case declined 
by our efficient and enterprising Louis- 
ville General Agent, Mr. J. Morton 
Morris. 

“A widow about fifty years old, with- 
out any resources, applied for a thou- 
sand dollar guardian bond where there 
was but one ward, 1 boy about 16 
years old. 

“A tentative application purported 
to show that there was no estate or 
property excepting a cia‘m for dam- 
ages against a railroad on account of 
a trifling injury to the boy, a settlement 
of which had already been agreed upon. 
Joint control was agreed to and an 
order prepared allowing the fund for 
maintainance. It only amounted to 
about $100 net, after deducting the at- 
torneys’ fees and expenses! 

“So far this was a comparatively 
harmless-looking risk of its class, with- 
in the limit of five years’ duration and 
with apparently five easily earned pre 
miums in sight, so the attorney of rec- 
ord told the Clerk that the qualifying 
order might be entered amd that the 
National Surety Company would exe- 
cute the bond. 

“But when the application came to 
the general agent’s personal attention 
(he being a well qualified lawyer, by 
the way), he interviewed the applicant 
personally, disclosing some _ further 
facts which had not occurred to the 
applicant, her lawyer nor the Court as 
pertinent. The applicant’s husband (the 
ward’s father) had died intestate about 
fifteen years ago, owning at the time 
the farm of about 120 acres, where 
the family had lived. The widow stated 
that she had since been obliged to sell 
it, and further inquiry revealed that 
there had been no decree, no proceed- 
ing in Chancery, she having simply sold 
ii and made a deed to the purchaser. 
She argued that she had her life-time 
dower and of course had a right to 
sell it. When asked about the boy 
and whether or not he would be entitled 
to the land subject to her unassigned 
dower, she replied that possibly he 
would after she had died, and he had 
become of age. 

“She could not fall in with Mr. Mor- 
Tis’ suggestion that the boy is now 
the owner of the estate in fee, subject 
to her life estate in an undivided one- 
third of the land, which alone was at- 
fected by her conveyance, and that it 
would be her duty (among other 
things), as guardian, to collect fifteen 
years’ rent coming to the boy. She 
objected to starting any such contro- 
versy as that, particularly as the pur- 
chaser of the farm was another mem- 
ber of the family. 

“So Mr. Morris philosophically con- 
cluded that we could not afford to mix 
up in the matter either, in spite of the 
distressful panic in which the lawyer 
and his client were thrown by his de- 
clination, and the attorney’s anxiety re- 
garding the vexatious delay and per- 
haps the utter loss of his 50 per cent. 
contingent fee for settling the boy’s 
claim. 

“Mr. Morris’ feelings were quite re- 
lieved a few hours later by a telephone 
message from the Clerk of the Court 
to the effect that the bond in question 
had already been signed by another 
surety company, whose agent doubtless 
holds the too common viewpoint that 
guardian bonds are not at all danger- 
ous. That surety company has bought 
a lawsuit, if not a loss! 

“Frankly, we do not expect all of our 
agents to be equipped personally as 





well as is Mr. Morris, to uncover all 
of the possibilities regarding guardian- 
ship bonds, but that is exactly the pro- 
cess which should be followed either 
by the agent or by his reporting the 
matter to his consulting attorney. We 
cannot.be too careful about overlook- 
ing the possibilities of each case, and 
being blinded to them by our intimate 
knowledge of the applicant, and what 
we think are the conditions. It is only 
those we have copfidence in who can 
deceive us; but let us not deceive our- 
selves by over-confidence in our own 
(presumed) knowledge of conditions, 
beeause too often consequences prove 
that our knowledge is superficial and 
incorrect.” 
* > o 


Not a player in 
Keep Watch any league fails to 
of Your keep close track of 

Batting Average his batting aver- 

age, says the Con- 
tinental Casualty Company. It may 
mean the difference between getting a 
fat slice added to his contract next 
year, or a notice to go back to the 
“bush.” The salesman should keep just 
as close watch of his own results, day 
by day, every minute of his “game.” 
If he does not, he can’t tell wtether 
he is going ahead or losing grounl No 
man who is really a man, can be satis- 
fied with a slipshod way of getting 
along, taking things just as they come 
and never knowing whether he is keep- 
ing up his pace. If he does, he is 
slothful and unambitious and is no man 
for the job he is trying to fill. 

The ambitious man who gets ahead 
in any line of business is the one who 
keeps his finger on the pulse of his 
own progress. It is very easy to do. 
A small memorandum book, an inex- 
pensive set of card records and a few 
minutes of time each day coming to 
the office or going home at night will 
enable him to tell exactly where he 
stands as the result of the time and 
effort he has spent. It will give him 
the exact line on where he has wasted 
time and effort and that, after all, is 
specially important to the independent 
worker, as all insurance workers are, 
the men who are bosses of themselves. 
For the man who paddles his own canoe 
can’t afford to spend much time bailing 


it out when he is working to get up 


stream. 


HEARINGS AT THE BELMONT. 








Missouri Senatorial Commission Investi- 
gating Workmen’s Compensation 
in This City, 





The Senatorial Commission on Work 
men’s Compensation, appointed at the 
last session of the Legislature of Mis- 
souri, is at the Hotel Belmont conduct- 
ing hearings in the course of its task 
of investigating legislation in various 
States on workmen’s compensation. 

The commission is composed of Sen- 
etors Benjamin L. White of Marion, 
who is chairman; Walter L. Goodson 
of Macon, A. L. Phillips of St. Louis, 
R. S. McClintoc of Monroe City and 
William G. Bushby of Carrolton, and 
has already visited California, Oregon, 
Washington and Ohio. 

Senator White said: 

“A similar commission was appointed 
four years ago, of which I was a mem- 
ber, and we gave special attention to 
the working of the law in New Jersey. 
In fact, we drafted a bill along the 
lines of the New Jersey law, which we 
believed was a good one, and so did 
many representatives of capital and 
labor and citizens in general. But a lot 
of damage-suit lawyers got into the 
fight and cast a spell over many per- 
sons so it was impossible to get the 
bill enacted. We are to report to the 
legislature at its next meeting and sub- 
mit a draft of a new bill at the same 
time.” 











Georgia Casualty Company 
MACON, GEORGIA 
W. E. SMALL e President 
A STRONG CASUALTY COMPANY Serpies and Reserves over $800,000 


Writes the Following Forms of Casualty Insurance 
ACCIDENT . PLATE GLASS HEALTH LIABILITY 
AUTOMOBILE BURGLARY ELEVATOR TEAMS 


Agents Wanted in Undeveloped Territory 
Apply PETER EPES, Acency Manager, Home Office 











SOUTHERN REINSURANCE. IT = 


The National Life Insuranco Com- ~ GEORGE. J. KUEBLER 


pany U. S. A., has reinsured the month- 
Attorney - at - Law 


ly payment health and accident busi-| || 
ness of the New Orleans Casualty) | 
Company, of New Orleans, La. The EXPERT LEGAL COUNSEL ON 
operations of the New Orleans Casualty | |! INSURANCE MATTERS | 
have been confined largely to Louisiana.| | Briefs of the Law in any State || 
W. Konawel, State Agent for Louisiana on Matters of 
for the National Life, conducted the | Hy IN 
reinsurance. SURANCE 

The National Life, in its weekly life, a Specialty 
health and accident department has | 
opened up two new districts, appoint- | <-%- References on Application ~-- 
ing G. R. Richardson superintendent | 
at Jacksonville, Fla., and R. F. veris| 27 720-29 $0. LaSalle St. Chicago, til. 
at Savannah, Ga. "TELEPHONES: Randolph 6816 and 14 


——4 


The NATIONAL of Detroit 


Pioneer of Accident and 
Health Insurance. 


| 
} 
i} 
1] 











UP-TO-DATE POLICIES. 





Salaried positions for high-class men of experience. 


GENERAL ACCIDENT 


FIRE and LIFE 


Assurance Corporation, Limited 


55 John Street, New York 
The Very Best Policies at Reasonable Prices, With Large Assets Behind Them 


ACCIDENT—HEALTH—LIABILITY 


Astocoaite = Tigvaner — Teams— Burglary—Workmen’s 
23 Compensation—Etc., Etc. 33 33 


c. NORIE-MILLER, United States Manager 
Metropolitan Department, 111 William Street, New York 
New England Department, 18 Post Office Square, Boston, Mass. 














THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
Home Office, | 47 CEDAR STREET 
Chartered 1874 
PLATE GLASS 
Pensonar accipenr POLICIES 
OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 


DANIEL D. WHITNEY, Vice-Pres. 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ass’t Bec. 
RELIABLE AND ENERGETIC AGENTS WANTED 








THE SIGN OF GOOD CASUALTY INSURANCE 


HEAD OFFICE F. J. WALTERS 


55 JOHN STREET 








F. W. “LAWSON New York 
General ral Manager 
Liability, Accident, erie ong didi 
Burglary, Boiler and Resident Managers Zs 
Credit Insurance Established 1869. New England 


London Guarantee & Accident Co., Ltd. 


OF LONDON. ENGLAND 
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CALL ON COMPTON ||INSURANCE COMPANY OF NORTH AMERICA 


PHILADELPHIA, PA. 
D 
FIRE oe MARINE 


a 


hg % ON AND INLAND TRANS- 











The Service Route to Success 


By the Compton way, every client 
becomes a champion of your business ae wemens 


COME IN AND TALK IT OVER—CALL TO-DAY 
WILLIAM N. COMPTON, General Agent 


TIVO 


» i PORTATION, MOTOR 

RENT, LEASE, USE eS BOAT, TOURIST 
os hy t¥ FLOATER,AUT®O. 

AND OCCUPANCY ate? R a MOBILE FLOATER, 
t IME RC PARCEL POST 


CAPITAL - $4,000,000 i NGPA i ae LOSSES PAID SINCE 
ASSETS - $17,938,784 aye ORGANIZATION 
LIABILITIES - $9,193,374 $164,800,757. 


NET - SURPLUS $4,745,410. 
SURPLUS TO POLICY HOLDERS $8,745,410. 


EUGENE L. ELLISON President 
BENJAMIN RUSH, Vice-President T. HOWARD WRIGHT, Sec’y and Treas, 


Cc A L L oO N Cc oO M P ey oO N JOHN O.PLATT, 2nd Vice-President SHELDON CATLIN, Ass’t. Secretary 


“The Company of the South” | | Security Mutual Life Insurance Co. 


his section. The Empire Life provides agenis with an 
equipment of policies that enables them to meet all the See what we have to offer. 
needs of the insuring public, and too, these policy forms Men of ability are surely 


are liberal and easily sold. Looking to us for contracts. 
Some excellent territory open for high-class personal producers, Attractiv Intelligent effort well directed 


eontracts to right parties. Address Home Office at once. 


THE EMPIRE LIFE INSURANCE COMPANY Carries you to the front. 


Home Office, ATLANTA, GA. Fer particulars, address Cc. H. JACKSON, Supt. of Agencies | 


E INSURANCE COM 
MASSACHUSETTS 


OF BOSTON 


220 BROADWAY 
PHONE 6030-6031 CORTLAND 
ra 


CALL ON COMPTON 








NOLdUNOD NO 



































Consider the selling value 


° ° ° ife P li 
of a policy like this — Life Income Policy 


Providing for 20 years certain, and as 


n much longer as the beneficiary may live a 
In nine cases out of ten the factor of cost Monthly I f $100.00 
makes or breaks a sale in life insurance. sy Sasa & . 


Low net premiums, like those shown here, coupled Age of Insured and Beneficiary 40 years. 
with Union Central’s prestige, explain why Union Issued in 1911. 

Central agents succeed. Annual Premium $621.10 

We have an excellent proposition for progres- 
sive men. Address, Jesse R. Clark, Pres., or 


Allan Waters, Supt. of Agents. Dividend at end of First Year.........$110.70 


: 4 Reducing net cost that year to $510.40 
Che Union Central Life Dividend at end of Second Year 
Reducing net cost that year to 


Iusurance Company Dividend at end of Third Year......$119.70 


OF CINCINNATI 




















| Reduces Rates, Protects Property We Have Found the Ideal 


and Saves Life 











YOU SHOULD SEE A SAMPLE 


The “‘Relc’’ Stationary Chemical Engine connected to inte- 


rior standpipe and hose systems, employing small piping, Our 20 Pay Life Special Cash Payment Policy 


with the customary number of outlets on each floor of a 
building furnishes an effective defense against fires that can- 


not be extinguished with portable apparatus. Just at this time there are several 


It has been used successfully to supply Automatic Sprinkler . : ° 
Systems in the more hazardous parts of buildings, where good openings in Pennsylvania 


fires cannot ordinarily be controlled by water alone. 
The principle of the “RELC’ Chemical Engine has been en- Write For Direct Agency Agreement 


dorsed by the Underwriters’ Laboratories, Inc., Chicago, 
Ill., and reductions have been made in fire insurance rates 


for this protection where application for credits have been Security Life Insurance Company 


made to the proper rating organization. Send for catalogue. 


Relc Extinguisher Corporation of America of America : 
95 William St., NEW YORK Empire Building, ATLANTA, GA. W. 0. JOHNSON, President  - | The Rookery, Chicago |) 


cereale 
































